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UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-K

ANNUAL REPORT PURSUANT TO SECTION 13 or 15(d) okt&ecurities Exchange
Act of 1934 for the Year Ended December 31, 2010.

O TRANSITION PURSUANT TO SECTION 13 or 15(d) of the&rities Exchange
Act of 1934 for the transition period from ot .

VIPER POWERSPORTS INC.

(Name of Registrant in its charter)

Nevada 41-120021¢
(State or other jurisdiction of (IRS Employer ID Number)
Incorporation or organizatiot

10895 Excelsior Blvd., Suite 203
Hopkins, MN 55343
(Address of principal executive office (Zip Code)

(952) 938-2481
(Issuer’s Telephone Number)

Securities registered under Section 12(b) of thie Wone
Securities registered under Section 12(g) of thie Ac

Common Stock, $0.001 par value (Title of class.)

Check whether the issuer (1) filed all reports megfuto be filed by Section 13 or 15(d) of the S#ms Exchange Act during the past 12
months (or for such shorter period that the regigtwas required to file such reports), and (2)bdeen subject to such filing requirements for
the past 90 days. Ye&] No O

Indicate by check mark if the registrant is notuieed to file reports pursuant to Section 13 oft®ecl5(d) of teh Act. YeEl No O

Indicate by checkmark whether the registrant hasnsited electronically and posted on its corpok&bsite, if any, every Interactive Data
File required to be submitted and posted pursuaRule 405 of Regulation S-T(232.405 of this chepdering the preceding 12 months (or
for such shorter period that the registrant wasiired to submit and post such files).YEsS No

Check if disclosure of delinquent filers in respems Item 405 of Regulation S is not containechia form, and no disclosure will be
contained, to the best of registrant’s knowledgalefinitive proxy or information statements incorgted by reference in Part 1l of this Form
10-K or any amendment to this Form 10iK.

Inciate by checkmark whether the registrant isrgdaaccelerated filer, an accelerated filer, a actelerated filer, or a smaller repor!
company. Smaller reporting company Ysds

Indicate by check mark whether the registrantskell company (as defined in Rule 12b-2 of the Exgfe Act). Yesld No

State the aggregate market value of the votingnamdvoting common equity held by non-affiliates garted by reference to the price at
which the common equity was last sold, or the ayeisid and ask price of such common equity, abefdst business day of the registrant
most recently completed second fiscal quarter.,888962 as of June 30, 2010.

State the number of shares outstanding of eadieabsuer’s classes of common equity, as of tlestgracticable date. 17,949,590 Common
Shares as of May 13, 201
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PART |
Item 1. Description of Business
BUSINESS DEVELOPMENT

Viper Powersports Inc. is the successor to ECCQt&laporporation (“ECCQO”) which was incorporatedNievada in 1980 under a former
name. ECCO ceased all active operations in 208T@mained inactive until its 2005 reverse acqgoisithrough a stock exchange of Viper
Motorcycle Company, a Minnesota corporation, wh@CB changed its name to Viper Powersports IncpeiPowersports Inc. acquired all
of the outstanding capital stock of Viper Motoray€ompany, resulting in Viper Motorcycle Compangdmaing a wholly-owned subsidiary
of Viper Powersports Inc. This reverse acquisitiesulted in the former shareholders of Viper Moyate Company acquiring approximately
94% of the combined entity.

Viper Performance Inc., also a wholly-owned sulasigiof Viper Powersports Inc., was incorporateiinnesota in 2005 for the purpose
of receiving and holding engine development tecbgylalso acquired by Viper Powersports Inc. in 2005

As used herein, the terms “we”, “us”, “our”, anthétCompany” refer to Viper Powersports Inc. andvits wholly-owned subsidiaries,
unless the context indicates otherwise.

Since our inception, we have been engaged in desigdeveloping and commencing commercial markegimg production of premium
custom heavyweight V-Twin motorcycles popularly wmoas “cruisers”, as well as a premium innovativeppietary VTwin engine to powe
our Viper cruisers. Viper motorcycles are beingjritbuted and sold under our Viper brand througlattonwide network of independent
motorcycle dealers. Marketing of our motorcydtetargeted toward the upscale market niche of mgtbe enthusiasts who prefer luxury
products and are willing to pay a higher pricedohanced performance, innovative styling and andiste brand. We believe there is a
consistent demand for upscale or luxury motorcpetalucts like our American-styled classic Viperiseus and our premium Viper
engines. For example, the prestigious upscale Ragort magazine publishes a Robb Report Motonegatiagazine which is devoted
primarily toward luxury motorcycle products.

We have completed development and extensive testiogr proprietary V-Twin engines including subgtal performance use of these
engines with our Viper motorcycle models, and weehiaeen very satisfied with their performance whibevering our cruisers in all kinds of
street and highway running conditions. Our prdprieV-Twin engines were designed and developed by Melliagsultancy Design (MCLC
a leading professional engine design and developfitenbased in England.

After undergoing an extensive engine emissiongnggirogram for an entire year conducted by a lea@idependent test laboratory in
2009, our proprietary V-Twin engines satisfactofghssed and complied with all noise and pollugomssions requirements of both the
federal Environmental Protection Agency (EPA) #m&l more stringent emissions requirements of tHéo@@a Air Resources Board
(CARB). Satisfying these standards constitutesuahistone achievement for the Company that we\mefiaces us in a commanding
competitive position in the upscale custom motaeycarket.

We have commenced commercial marketing, very liengieduction and commercial shipment of Viper moyates, and we currently hold
material orders from our Viper dealer base of test €lass motorcycle dealers.

Strategic Engine Development Joint Venture

In January 2010, the Company’s subsidiary, Vipetdvitycle Company, entered into a three-year MoteciEngine Manufacture and
Supply Agreement with [Imor Engineering Inc. (tHerfor/Viper Contract”). llmor Engineering Inc. {thor”) has been engaged for over 20
years in the design, development and manufactuhégb-performance engines, and limor’s extensive presisingineering and
manufacturing facilities are located in suburbatr@& Michigan. The Company is very pleased teéhaompleted this strategic and value
limor/Viper Contract, since llmor is widely recoged as one of the most successful race-enginerdasymanufacturers.

Under a previous written contract entered intolbnwot and Viper in May 2009, [Imor began assembbifig/-Twin engines used by Viper,
and since then limor has conducted all of the Camiseengine product assembly. The initial May 2@08tract also contained a product
development segment whereby Iimor evaluated oumNfiEngine to determine whether the parties sheulghge in a future joint venture to
develop and produce an upgraded model of the \épgine. limor’s evaluation of our V-Twin engingdhgh the initial contract was
favorable, and accordingly resulted in the curibnor/Viper Contract, which provides for the exdkesmanufacture and supply by limor of a
Viper engine designed by limor.

Under the limor/Viper Contract, llmor has assurabdiesign, development, testing, quality contrad ananufacturing with respect to an
upgraded limor-designed Viper V-Twin engine. linl@as completed design and development operationsarov producing commerical
models of this engine based on specificationsljoufeveloped by limor and Viper. Under a paymefestule extending through November
2012, the Company will pay llmor a total of $745)0d0r the design, development and testing of thiBwin engine.




The Company is well satisfied with the final versiaf the lIlmor-designed Viper engine, and has beeaiving commercial shipments of
these engines since May 2010. Ilimor agrees to faatwie and supply all V-Twin requirements of Vigard in turn Viper must purchase all
its engines exclusively from limor. limor will betive cost and expense of all tooling, parts andpmmants to manufacture and supply Viper
engines until finished engines are invoiced angd to the Company. So long as Viper satisfiemiteminimum annual engine purchase
requirements, limor shall not develop, manufactirseell a similar V-Twin engine for itself or anlyind party.

These limor-designed Viper engines will be labeldtth an llmor brand, for which the Company has bgemted a non-exclusive paid-up
license to use the limor Mark in connection witlesand distribution of Viper engines. All intelteal property rights related to any limor
Marks, however, continue to be owned exclusivelylimpr. Engine pricing to be paid to llmor by Vipeill be determined annually based
the actual Bill of Materials for components, lalamid assembly costs incurred by limor, plus a resslermark-up percentage.

Restructuring

The Company, on September 3, 2009, declared ase\tefor-4 stock split whereby each currently artding four shares of common stock
of the Company were converted into one post-spétas of common stock of the Company having the ggenealue of $.001 per share, and
the effective date of the reverse stock split wegst&nmber 15, 2009. Pursuant to this reverse sjogltkthe authorized common shares of the
Company were concurrently reduced to Twenty-fivdlibfi (25,000,000) common shares. We are currantthe process of increasing our

authorized common shares to 100,000,000.

Corporate Contact Data

The address of the Company in suburban Minneajsoli®895 Excelsior Boulevard — Suite 203, HopkMbl 55343; its telephone number
is (952) 938-2481; and its website address is wip&npowersports.com

BUSINESS OF COMPANY

We develop and produce proprietary premium motdecgooducts targeted to consumers who can affopditohase upscale luxury
products. Our current revenues are being genefiaedthe sale of our Diamondback model cruisekdditional anticipated sources of futt
revenues include our Mamba model almost completédyring “bagger” model and a three-wheeled “trikedel being designed,
aftermarket sales of our proprietary V-Twin engireasd sales of ancillary Viper motorcycle produntduding aftermarket custom parts and
accessories and Viper branded apparel and othehamadise.

Our revenue stream will be primarily affected bgtoumer demand for our Viper motorcycle products,aility to timely provide Viper
products in response to dealer orders, recruitmedtetention of effective Viper dealers who adyiyromote and sell our products, and
acceptance by our dealers of our floor plan finagdacility.

Our Market

Motorcycles are generally characterized in thadustry by weight, primarily based on engine dispfaent size. Viper cruisers fall within
the heavyweight motorcycle category which typicatigiudes models with engine displacement of atléalcc (cubic centimeters). There
are generally four types of heavyweight motorcycles

« Standard, which emphasize simplicity and low cedd.( Harley Davidson Sportster);

« Performance, which emphasize handling and spegd [aicati models);

« Touring, which emphasize rider comfort and distatnaeel (e.g., Honda Gold Wing); and

« Cruiser, designed to facilitate customization byheve (e.g., most Harley Davidson models)

Our Viper motorcycles are offered in the premiurgrsent of the heavyweight cruiser market which isolated by Harley Davidson. We
believe that potential customers in this upscalekptaypically seek motorcycle models having a piicand lifestyle appeal associated with
the classic American V-Twin cruiser tradition. Qargeted customer base has expanded significemtipany years due to the growing
popularity of motorcycling as well as the maturifghe population bulge from the post- World Wab#by boom years. Many males of the
baby boom generation now are in their peak incoaneieg years, making them good prospects for lugayds. Harley Davidson has
reported that the typical consumer of its heavyWeigotorcycles is a married man in his mid-fortiesing an income in excess of
$80,000. We believe that premium heavy-weight muyttles have become popular and well-accepted yuraareational products.

Our Motorcycles

Viper Diamondback

The Viper Diamondback has been designed and dex@hafih many styling and performance features amdponents distinguishing it
from cruisers of our competitors. Our developméiftres have focused substantially on providing egtosignature styling and component
features for the Diamondback to compare favorablgther premium cruisers.

Premium components and distinctive features oDifaenondback include:

a powerful, billet-cut proprietary 152" V-Twimgine;



« our unique right-side drive train providing maximuiger balance;




« premium HID headlights and LED display functions;
o ab6-speed transmission;
« adjustable “on-the-fly” rear-end air suspensiortesysand front-end adjustable Marzocchi forks;
« aproprietary handlebar vibration dampening systamd;
« wide high-quality Metzeler tires and premium biligteels.
The outward appearance of the Diamondback incldd#ictive styling features such as:
« substantial use of billet-cut components includimg V-Twin engine, primary drive, controls and wisee
« alow, streamlined look;
» oil storage in the frame, enabling a sleeker antemaked appearance due to absence of an undesilsaak and
e aunigue swingarm design.

Basic specifications of the Diamondback cruiserearéollows:

. Wheelbase length and rake: 71 inches, 34 dedsatesyree trees
. Weight: 610 pounds

. Seat height:: 24 inches, adjustable

. Engine type: 45° V-Twin, air cooled

. Engine displacement; 152 cubic inches

. Fuel distribution: Mikuni carburetion

. Frame: 1 %" tubular steel

. Transmission/drive train: 6-speed, Viper rightesitive

. Final drive: Belt

. Rear-end suspension: Adjustable air-ride system

. Front-end suspension: Marzocchi inverted adjusidds

. Tires: Metzeler — 120/70-21 front and 260/40-1& re
. Brakes: 4-piston caliper both front and rear
. Power rating ranges: 144 ft Ibs torque at 3,000 rp
Viper Mamba

We have almost completed development of the Viptarhba,” a sleek and low-slung pstreet model with unique and aggressive st
features. We believe the Mamba will appeal to nmytclists desiring an aggressive 2édentury look. We anticipate commencing commercial
production and marketing of our Mamba model duthysecond half of 2011.




Viper Proprietary Engines

We have completed development and commercial ptastuof our innovative proprietary engine technglogll viper motorcycles
feature this proprietary 152 cubic inch V-Twin emgi We believe that having our own proprietaryieeg will distinguish us clearly and
favorably from other upscale custom V-Twin competit Our proprietary V-Twin engines feature arbdlet aluminum construction
including cases, heads, cylinders, rocker boxesamdrs, and oil pump components.

Sales and Marketing

We sell our motorcycles directly to our authorizéder dealers. Our dealer network includes welkbbshed, independent full-service
dealers offering more than one motorcycle brand.cifeently have ten (10) Viper dealers locatedamatide, all of which are experienced in
selling and servicing premium heavyweight V-Twintoraycles. We will continue to recruit additionalaified Viper dealers to attain our
goal of having a complete nationwide distributi@twork. Our near-term marketing focus will emphagiealer recruitment in regions of the
country where we lack dealer representation.

Our dealers must maintain full-service departmeatsble of providing quality V-Twin engine and dritrain maintenance and repair.
They also must be able to perform custom upgrad& oo cruisers. Viper dealers are granted a detégnaon-exclusive location to sell
Viper motorcycle products. Dealers have the exehusight to use and display our Viper brand intthespective locations in connection with
the sale of our products. They must be responfiblearranty services and general repair and maantee services, maintain adequate
working capital, and conduct material efforts todvpromoting and selling Viper products.

We will conduct substantial ongoing marketing ati#g to support our dealer network and promoteeYjmroducts and brands to our
customer base and to the general public. Our magkanhd promotional efforts will include advertigim selected trade publications and
motorcycle magazines, production and publicatiosadés brochures, technical product documentadiot providing service and operational
manuals for dealers and their customers. We alb@avriicipate in direct mail promotions to prospee customers, attend selected
motorcycle trade shows, and appear at popular myatle rallies such as Daytona and Sturgis. We iaktemd to institute material public
relations efforts directed toward obtaining pultiiza of articles on our company and its productsdustry magazines and in newspapers
other publications available to the general public.




Dealer Floor Plan Financing

We have established a limited floor plan finandiagjlity which we provide to our Viper Motorcycleedlers. Our dealer floor planning
self-financed by our Company through a bank linemefdit guaranteed by a principal shareholder ef@ompany. We hold a UCC
Financing Statement evidencing title in and toarsfiotorcycle products shipped under our floor géagility, which will certify and cover ot
ownership of such products until sold to consunbgreur dealers.

Design and Development
We are committed to a substantial ongoing desighdmvelopment program to:
« introduce improved and enhanced Viper motorcycléeioon an annual basis;

» develop and produce or outsource production ofllangiViper components and accessories for sathériarge custom cruiser
aftermarket

We believe our established design and developnystgrss, our professional and motivated in-houseoatsburced personnel, and other
development equipment and capabilities will enaisi¢o timely design and develop new Viper prodastseeded to satisfy the changing
needs and tastes of the custom cruiser marketd€sign and development operations are conductddtfwatugh our in-house development
department located in our Hopkins, MN facility adpowith selected professional independent desigamailsdevelopers.

Manufacturing and Suppliers

Our manufacturing operations consist of in-housglpction of certain components and parts, asseartaypolishing components, and
conducting quality control of iprocess and finished motorcycles. Motorcycle bahgine and electrical components and parts areunatsc
for production to our specifications to various esipnced manufacturers of motorcycle componentfjding engine components, fenders,
gas tanks and electrical harnesses and wiring.r@&$ecomponents are purchased off-the-shelf franous independent manufacturers and
distributors mostly located in the United States|uding brake and suspension systems, handlabansmissions and clutches, drive belts,
ignition starters, seats, tires and wheels, pamitators, lights and batteries. Components maiwfad by us in-house include motorcycle
frames. Painting of our motorcycles is outsourecelbtal painting companies skilled in custom moyete painting.

We have designed our quality control proceduresséanidards to include inspection of incoming congmi® and adherence to specific
work-in-process standards during motorcycle assgnitriodic quality control inspections are conédcat various stages of our assembly
operations. Finished motorcycles are subjecteetfopnance testing under running conditions anithied quality inspection, including
starting and operating each motorcycle by a deelictgst foreman.




Warranty Policy

We provide a standard limited warranty for Vipeoghucts primarily covering parts and labor to rejpaireplace defective motorcycle
components. Our warranty will cover unlimited mdeaduring an effective one-year term. Our dealéitscanduct repairs on Viper products
under warranty, for which we will reimburse dealdharranty repairs and replacements will be prayideno cost to the consumer.

Competition

The heavyweight motorcycle market is highly comipeti and most of our competitors have substagt@iater financial, personnel,
development, marketing and other resources thawhish puts us at a competitive disadvantage. Cajontompetitors have substantially
larger sales volumes than we expect to ever realidein most cases have greater business divetsific In our premium heavyweight
motorcycle market, our main competitor is Harleyvldaon Inc. which dominates the market for V-Twimiser motorcycles. Other
significant competitors include Polaris with itsctry motorcycle line. We also face particularigedt competition from a number of Ywin
custom cruiser manufacturers concentrating ondheesupscale market niche where we are situatddding Big Dog and other numerous
small companies and individuals throughout the tyurhich build “one-off” custom cruisers from ndmanded parts and components
available from third parties. We also expect addél competitors to emerge from time to time ia thture. We believe that the principal
competitive factors in our industry are stylingrfpemance, quality, product pricing, durability,rsumer preferences, marketing and
distribution, brand awareness and the availahiftgupport services. We cannot assure anyone thatilvbe able to compete successfully
against current or future competitors or that thepetitive pressures faced by us will not materibirm our operations, business and
financial condition.

Intellectual Property

We hold a registered trademark for our Viper logd #or the use of the term Viper in connection withtorcycles and motorcycle
products.

We regard our development technology and propsidkaow-how and assets as being very valuable tbutsye have no patent
protection to date. We have filed certain pateealsting to our V-Twin engines and certain otherdfimotorcycle components with the U.S.
Patent and Trademark Office. There is no assunarosill obtain any significant patent protectiomwever, and we intend to rely primarily
upon a combination of trade secrets and confidiégtegreements to protect our intellectual propert

There is no assurance that any measures takentbypustect our intellectual property will be saféint or that such property will provide
us with any competitive advantage. Competitors imagble to copy valuable features of our products obtain information we regard as a
trade secret. We are currently not aware of anynslaf patent infringement against us regardingpyoducts.




Government Regulation

Motorcycles sold in the United States, Europearobmiountries, Canada and other countries are dubjestablished environmental
emissions regulations and safety standards. Viptomycles must be certified by the Environmentait€ction Agency (EPA) for
compliance with applicable emissions and noisedstais and by the California Air Resources Board RBAwith respect to California’s
more stringent emissions regulations. Motorcycte#d 81 California also are subject to certain tgigpand evaporative emission requirements
unique to California.

Motorcycles sold in the United States are alsoextip the National Traffic and Motor Vehicle Sgféict and its rules promulgated and
enforced by the National Highway Traffic Safety Admtration (NHTSA). This safety act prohibits salfeany new motorcycle failing to
conform to NHTSA safety standards, and also pravide remedying safety defects through productllecéd/e are also required to recall
motorcycles voluntarily if we determine a safetyedé exists regarding Viper motorcycles. If the N6 or we determine a defect exists
requiring a recall, the costs to us of such an eveunld be very substantial.

We have submitted our Viper cruisers and their ifTengines to the various applicable governmergahaies and have satisfied their
certification requirements and standards. Forpghipose, we retained a leading certified motoeyesting lab. We expect to incur ongoing
costs to continue complying with motorcycle safa@tyl emissions requirements. As new laws and regataare adopted, we will assess their
effects on current and future Viper motorcycle pretd.  Effective December 2008 the Company receiiveCertificate of Conformity with
the Clean Air Act of 1990 from the U.S. Environmarierotection Agency.

Employees

We currently employ 8 persons including our managgimdevelopment, marketing and administrativeqrarel. We expect to hire 3 to
6 assembly and administrative personnel during 20 Lipport our anticipated commercial productind sales of Viper cruisers. Other than
these additional anticipated personnel, we do ntitipate needing any additional personnel durirgrtext twelve months. None of our
employees belongs to a labor union, and we consigierelationship with our employees to be good.

Item 2. Description of Property

The Company currently does not own any real estdkelevelopment, production, marketing and adntnaisve operations of the
Company are conducted from its Hopkins, MN leas&ilifies.

Hopkins Facility

In October 2008, we relocated all of our operatiand administration functions from Big Lake, MNHopkins, MN, a suburb of
Minneapolis. We lease our current Hopkins facilider a written 3 year lease at a monthly rerft&8l/g@00 not including utilities. The
facility occupies 9,000 square feet in a modern-stoey light industrial building. We believe ouopkins facility is adequate to support all
our administrative, development, production assgrabtl warehousing needs.

The Company owns development and production equipmemputer and office equipment, and businesgies all of which have co
approximately $498,153 since its inception in Nobem2002.

Pending Move to Auburn, Alabama

The Company is in the process of relocating itfemieadquarters and manufacturing operations flopkins, Minnesota to Auburn,
Alabama. When this move is completed, which iscgrated during the summer of 2011, the Company/ledise and occupy a modern state-
of-the-art facility in Auburn which is currently gy upgraded and customized to suit all of our mxytcle development, marketing,
production and administrative functions. This Aubtacility includes 63,000 square feet with amfpieire expansion capability. The
Company has already received material supporhisrupcoming relocation from the City of Auburn &hd State of Alabama. Moreover,
are very pleased with the warm reception and natsuipport we have received from Auburn officiatsl @itizenry.




Item 3. Legal Proceedings

In January 2011, International Finance, LLC, agngily, commenced a legal action against the Comgpataiming that the Company
owes the plaintiff approximately $98,000 in prirelipnd accrued interest relating to a Promissorte Mgecuted by the Company in
2007. The Company has answered this claim aneédemiy liability regarding this Promissory Notetba grounds primarily due to lack of
consideration by the plaintiff. The Company witintinue to defend and oppose this lawsuit.

Other than the foregoing legal action the Comparmnyoit a party to any material or administrativedait; action or other legal proceedi
and the Company is not aware of any such threatiegadl proceeding. Moreover, none of the propeftyre Company is subject to any
pending or threatened legal proceeding. No diredfficer, affiliate or shareholder of the Compasy party to any pending or threatened
legal proceeding adverse to the Company, nor dméthese persons hold any material interest advwerthe Company.

Iltem 4. Removed and Reserved .
PART Il
Item 5. Market for Common Equity and Related Stekholder Matters.
Market Information
The Company’s common stock is traded in the overetbunter (OTC) market and is quoted on the OTQeBnlBoard under the symbol
“VPWI” The range of high and low bid prices of tiempany’s common stock, as reported by the BulB&ard quotation systems, are as

follows. These quotations reflect inter-dealer @sigvithout retail mark-up, mark-down or commissioid may not represent actual
transactions, and are adjusted to reflect the 4 fewverse stock split of September 2009.

Period High Price(Bid) Low Price(Bid)
April —June, 200¢ $ 2.0C $ .6C
July - September, 200 $ 1.9C $ .62
October— December, 200 $ 2.0z $ 1.0C
January- March , 201( $ 14C $ 1.07
April —June, 201( $ .85 $ .81
July— September 201 $ 91 % .83
October- December, 201 $ 70 $ .6C
January- March, 2011 $ .68 % .3C

The closing sales price of our common stock on Ma3011 was $.55 per share.

10




Reverse Stock Split

In September 2009, the Company affected a 1-f@vdnse stock split whereby one post-split commamesivas issued for each four
shares of common stock outstanding prior to thensaysplit. All common share references in thizuahreport have been adjusted to reflect
this reverse stock split.

Shareholders
As of May 13, 2011, there were 434 shareholdersafrd holding common stock of the Company.
Dividends

The Company has never declared or paid any castedids on its common stock, and does not anticipayeng any cash dividends in
the foreseeable future.

Securities Authorized for Issuance Under Equity Corpensation Plans

The Company has no established equity compensaléms for the issuance of common stock as paynoemriployees, consultants or
other parties. The Company has utilized its comstonk for equity compensation from time to timeaotmansactional basis. In the future, the
Company may establish some type of an equity cosgigm plan to provide incentive to current or fatemployees and others material to
the Company’s business.

There were no issuer repurchases by the Compaimygdhe fiscal year ended December 31, 2010.
Equity Securities Sold by the Company

Following are all equity security transactions dgrthe year ended December 31, 2010 involving sadesegistered under the Securities
Act of 1933:

Loan Transactions

The Company entered into seven 90-day loan agresrhearing interest at 12% per annum during the geded December 31, 2010. These
loans were not initially convertible.. Each agreetnalso required the Company to issue warrangsitohase the applicable number of shares
of common stock at prices as described below. Qdrapany performed a Black-Scholes valuation fohdensaction. The call value was
used to value the warrants issued. Once the warveere valued, the relative fair value method uged to allocate the proceeds between the
warrants and the loans. The difference in the fabee of the loans and the proceeds assignectioéims becomes a discount on the

loans. These discounts are then accreted ovdifahad the loans, under a separate debt conver@iwaement dated November 30, 2010, the
loans were converted at $.75 per share and additiesrrants were granted in which the note holdeeived 1 warrant for every 2 shares of
stock issued upon conversion. These loans ardetinterest were converted on November 30, 16tt0dommon stock. Any remaining
unamortized debt discount at the time of converk@s been accreted to financing cost.

Exercise Call Warrant Proceeds

Date Term Proceeds Warrants Price Interest Value Value Allocation
1/21/201C 90 days $ 100,000.0 50,00 $ 0.5C 12.0(% $ 1.11 $ 55500.00 $ 35,600.00
1/27/201C 90 days $ 25,000.0¢ 12,50 $ 0.5C 12.0(% $ 09t $ 11,875.00 $ 8,050.0(
1/28/201C 90 days $ 25,000.00 12,50 $ 0.5C 12.0% $ 094 $ 11,750.00 $  8,000.0(
2/4/2010 90 days $ 100,000.0 50,00 $ 0.5C 12.0% $ 0.8¢ $ 43,000.00 $ 30,000.0
2/4/2010 90 days $ 100,000.0 50,00 $ 0.5C 12.0% $ 0.8¢ $ 43,000.00 $ 30,000.0
6/16/201C 90 Days $ 100,000.0 50,00 $ 1.0C 12.0% $ 0.2z $ 11,000.00 $ 9,900.0(
6/16/2010 90 Days $ 100,000.0 50,000 ¢ 1.0C 12.0% 3 0.2z ¢ 11,000.00 $ 9,900.0(
$ $ 131,450.0

550,000.0 275,00(

Another noteholder had a $100,000 90 day noteetkiated at December 31, 2009. The loan was alseected on November 22, 2010, and
the Noteholder received the same inducement wartardonvert as the above mentioned agreements.
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The Company entered into a 90-day loan agreemeha &65-day loan agreement during the year endedreer 31, 2010. These loans
were convertible into common shares at $.75 and; $&spectively, and carry a 12.0% interest rdtiee agreement also requires the Comg

to issue warrants to purchase the applicable nuoftelrares of common stock at $1.00 per share. Ciimepany performed a Black-Scholes
valuation for these transactions. The call valas wsed to value the warrants issued. Once thamiawere valued, the relative fair value
method was used to allocate the proceeds betweamairants and the loans. The warrant valuesbeittredited to the APIC-Warrant
account. The difference in the face value of dank and the proceeds assigned to the loans beeodigsount on the loans. These discounts
are then accreted over the life of the loans. Wighconvertibility of these loans, a beneficiaheersion feature is created. The effective
conversion price is subtracted from the stock nigpkiee to determine the beneficial conversiondeaper share. This is then multiplied by
the number of warrants issued. This BCF valubés texpensed immediately, since the loan can besdiately converted. The ninety day
loan and accrued interest was converted on NoveBhe2010. The 365-day loan was converted on Dbee30, 2010.

Beneficial

Conv.

Exercise Warrant Proceeds Feature

Date Term Proceeds Warrants Price Interest Call Value Value Allocation Value
3/23/201( 365days $ 500,000.0 250,000 1.0C 12.0% 3 0.7¢ ¢ 190,000.00 $ 137,000.0 $ 363,000.0
7/2/201C 90 days $ 200,000.0 100,000 $ 1.0C 12.0% $ 0.3¢ $ 34,000.00 $ 28,800.00 $ 53,333.0
$ 700,000.0 350,00( $ 165,800.0 $ 416,333.0

Common Stock Transactions

During the twelve months ended December 31, 20E0Cobmpany issued 1,905,200 shares of common statdr private placements and
1,392,600 warrants for $1,495,200 in cash, anddhepany performed Blac&eholes valuation for each transaction. The waaHocation it

the amount of the proceeds applied to the warrafie difference between the warrant allocation thedproceeds was allocated to the shares
of common stock issued.
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Call Warrant

Date Shares Proceeds Warrants Exercise Price Value Allocation
1/12/201( 100,00 $ 100,000.0 50,00C $ 05C % 1.2z $ 60,977.4!
1/14/201( 20C $ 200.0( 10C $ 05C $ 1.0¢ $ 108.9¢
2/23/201( 100,00 $ 100,000.0 50,00C $ 05C $ 0.84 % 41,939.0
2/23/201( 25,000 $ 25,000.0I 12,500 $ 05C $ 0.84 % 10,484.7

5/5/201( 50,00 $ 50,000.0I 50,00C $ 1.0C $ 04C $ 20,000.0I
7/1/201( 30,00 $ 30,000.01 15,00C $ 1.0C $ 0.2C % 3,000.0¢
7/9/201( 250,00 $ 250,000.0 125,000 $ 1.0C $ 03¢ $ 48,750.0!
7/20/2011 100,00 $ 100,000.0 50,00 $ 1.0C $ 044 $ 22,000.01
8/25/201( 25,000 $ 25,000.0I 12,50 $ 1.0C $ 04z $ 5,250.0!
9/2/201( 50,00 $ 50,000.0I 25,000 $ 1.0C $ 03¢ $ 9,000.0¢
9/23/201( 25,000 $ 25,000.0I 12,50 $ 1.0C $ 04C $ 5,000.0¢
9/29/201( 100,00 $ 100,000.0 50,00 $ 1.0C $ 037 $ 18,500.0!
10/1/201( 25,000 % 25,000.0I 12,50 $ 1.0C $ 0.4C % 5,000.0¢
10/1/201( 25,000 % 25,000.01 12,500 $ 1.0C $ 04C % 5,000.0¢
10/13/201! 30,00C $ 30,000.0I 15,00C $ 1.0C $ 044 $ 6,600.0!
10/13/201! 40,000 $ 40,000.01 20,00 $ 1.0C $ 044 $ 8,800.0!
10/18/201.! 100,00 $ 100,000.0 50,00C $ 1.0C $ 04z $ 21,000.0!
11/24/2011 50,00 $ 25,000.0I 50,00 $ 1.0C $ 011 $ 5,500.0!
12/2/201( 100,00¢ $ 50,000.0I 100,00 $ 1.0C $ 014 $ 14,000.0!
12/3/201( 10,00C $ 10,000.0I 10,00C $ 1.0C $ 014 $ 1,400.0(
12/6/201( 50,00 $ 25,000.0I 50,00 $ 1.0C $ 014 $ 7,000.0(
12/7/201( 25,000 % 12,500.0I 25,000 % 1.0C $ 014 $ 3,500.0¢
12/7/201( 25,000 $ 12,500.0I 25,000 $ 1.0C $ 014 $ 3,500.0¢
12/7/201( 10,00C $ 5,000.0! 10,00C $ 1.0C $ 014 $ 1,400.0(
12/14/201! 98,00 $ 49,000.01 98,000 $ 1.0C $ 01z $ 11,760.0
12/14/201i 200,00 $ 100,000.0 200,000 $ 1.0C $ 01z $ 24,000.0!
12/20/201! 2,00C $ 1,000.0( 2,00C $ 1.0C $ 0.1t % 300.0(
12/20/201! 30,00C $ 15,000.0I 30,00 $ 1.0C $ 01z % 3,600.0¢
12/20/201! 200,00 $ 100,000.0 200,000 $ 1.0C $ 0.1t $ 30,000.0I
12/27/2011 30,000 $ 15,000.0I 30,000 $ 1.0C g 01z $ 3,600.0!
1,905,200 $ 1,495,200.0 1,392,60! $ 410,970.2

Also during the year ended December 31, 2010, thragany issued 80,000 shares of common stock feicest The stock price was traced
to the market closing price on each applicable.d&tes stock price was used to value the stoclets$or services.

Date Shares Market Price Value
2/5/201( 10,00C $ 1.2C $ 12,000.0!
2/5/201( 20,00C $ 1.2C $ 24,000.01
2/23/201( 50,000 $ 1.0¢ $ 54,500.0
80,00( $ 90,500.01
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Based on the manner of offering and sale of alfdhegoing equity security transactions, they waeate placements and not in the
nature of a public offering, and the Company begethey were exempt from registration under thai@@es Act of 1933, as amended,
pursuant to Section 4(2) thereof. All of the pessagceiving securities of the Company in the fonegdransactions received legended
certificates for such securities which clearly eththe securities could not be resold, transfesreatherwise disposed of unless registered
under applicable securities laws or exempt fronistegfion under a satisfactory securities exemption

Item 6. Selected Financial Date.
The Company is a smaller reporting company anaisequired to provide this information.
Item 7. Management’s Discussion and Analysis arfélan of Operation.
Forward-Looking Statements
This Annual Report on Form 10-K contains “forwabking statements” within the meaning of the S¢imsriAct of 1933 and the
Securities Exchange Act of 1934. Forward-lookiradeshents sometimes include the words “may,” “willdstimate,” “intend,” “continue,”

“expect,” “anticipate” or other similar words. Staments expressing expectations regarding our fuanceprojections we make relating to
products, sales, revenues and earnings are typitalich statement

All forward-looking statements are subject to tieks and uncertainties inherent in attempting tedict the future. Our actual results
may differ materially from those projected, statedmplied in our forward-looking statements asesult of many factors, including, but not
limited to, our overall industry environment, cusier and dealer acceptance of our products, effentgs of our dealer network, failure to
develop or commercialize new products, delay inrbreduction of products, regulatory certificationatters, production and/or quality
control problems, warranty and/or product liabilitgatters, competitive pressures, inability to raséficient working capital, general
economic conditions and our financial condition.

Our forward-looking statements speak only as ofdke they are made by us. We undertake no oligati update or revise any such
statements to reflect new circumstances or unauatied events as they occur, and you are urgedvieweand consider all disclosures we
make in this and other reports that discuss righdes germane to our business.

The following discussion should be read in conjiorctvith our audited consolidated financial statatseand related notes included in
this Annual Report. These financial statements len prepared in accordance with United State®i@hy Accepted Accounting Principl
(US GAAP).

Results of Operations for the Fiscal Year Ended Detnber 31, 2010 Compared to the Fiscal Year Ended Bember 31, 2009.

Revenues. We reported revenue of $35,768 in 2010 comptaredvenue of $342,282 in 2009 represented bgdleof motorcycles
and motorcycle parts. There were fewer motorcystadd in 2010 as the Company re-engineered itsiengith limor.

Gross Profit. Gross profit in 2010 was $728 representing the s#Hl one motorcycle and costs associated with l@lunaes o
production. The gross profit for 2009 was a nega$89,587 representing increased cost with lowmels of production. The differer
between 2009 and 2010 relates to labor associgtedmwere bikes being produced and the additionatrelated to the older engines in tt
older motorcycles.

14




Research and DevelopmentResearch and development costs were $758,1271i& compared to $353,449 in 2009. The increased
R&D costs in 2010 were due primarily to re-engimegexpenses related to our contract with limorigegring to improve our V-Twin
engine.

Selling, General and Administrative ExpenseSelling, general and administrative costs desge&123,605 to $1,781,081 in 2010 from
$1,904,686 in 2009, due primarily to decreasedgsmibnal fees, lower marketing cost and slightlgrdased administrative expenses as we
entered into increased production.

Loss from Impairment of AssetsThe Company did experience impairment losse&268,628 during 2010 due to the transition from a
pre-production to a manufacturing company. Thezeawio impairment losses in 2009.

Loss from Operations. Operational losses were $2,748,088 in 2010 coedp® $2,347,722, for 2009. This increase in 2010
$400,366 was due primarily to increased R&D expemés related to our engine development joint ventuith limor Engineering as well as
recognizing the impairment losses associated Wwéttriansition to a manufacturing company.

Interest Expense. Interest expense increased by $169,684 to $268,72010 compared to $99,091 in 2009. The iner@ass due to
interest incurred as a result of increased borrgwaimd not being able to convert the loans un# Mwvember.

Plan of Operation

Our long-term business strategy or goal is to bexarteading developer and supplier of premium Viarhgavyweight motorcycles, V-
Twin engines, and ancillary motorcycle aftermagx@ducts. In implementing this strategy, we intéméxecute the following matters during
the next twelve months:

Continue commercializing the Diamondback & Mamb@ur primary focus during 2010 was to completelamgnting and improving
production operations for our motorcycle produotsé manufactured by us effectively on a commesgale. We have completed a
production assembly line including shelving, rajénand individual station equipment necessaryffarient factory production operations.
We also have obtained all vendors, suppliers ocautbact third parties needed for obtaining compésearts and raw materials for our
motorcycles and having them painted after asserably,we will continue to identify and obtain altete sources for material components.

Continue Design and Developmen@e will complete development and testing of owanvba model and a Viper three-wheeled “trike”
order to offer the Mamba commercially as soon a&sibe in 2011 and the “trike” soon there after.

Expansion of Distribution Network We will continue to identify and recruit qualifiéendependent motorcycle dealers to become Viper
dealers until we achieve our goal of having a matide network of Viper dealers. We will only seldéali-service dealers which we determine
possess a successful V-Twin motorcycle sales Kistosolid financial condition, a good reputatiarttie industry, and a definite desire to sell
and promote Viper products. We also intend to contaénitial efforts to enter overseas foreign meslecluding identifying effective
overseas motorcycle distributors and attractingithbe our products and Viper brand.

Expansion of Sales and Marketing Activitie®¥/e will continue and expand upon our marketintivdies which are primarily focused
toward supporting our dealer network and buildingev brand awareness. We will participate in legdionsumer and dealer trade shows,
rallies and other motorcycle events. We also witj&ge in ongoing advertising and promotional ati¢igito develop and enhance the visib
of our Viper brand image.

Market and Sell Ancillary Viper Productsin 2010, we intend to commence marketing ancss#la variety of ancillary products under
our Viper brand, particularly in the large custoraiser aftermarket. We expect our primary afterratigales will be our line of powerful
Viper V-Twin engines, and during 2011 we anticipali¢aining substantial revenues from Viper engadessin this active aftermarket. We
also will outsource production of ancillary Vipéerins from third-party suppliers including varioustarcycle parts and accessories, apparel,
and other Viper branded merchandise. For exammdjave obtained a source to provide us with adfiéiper branded apparel. Our
ancillary Viper products will be sold through mplgé marketing channels including Viper dealersepehdent aftermarket catalogs and our
website.

Relocation of Manufacturing operation¥iper Motorcycle Company has announced in a prelease dated August 10, 2010 that it has
plans to begin manufacturing motorcycles in Aubétapama. The Company will move its operations fridopkins, Minnesota to Auburn,
Alabama as soon as possible with full productiogifd@ing in mid 2011. A brand new facility in thauBurn Technology Park West will
become the new headquarters and production fafwlityiper Motorcycle Company and we have entergd & lease to occupy these facili
when ready.
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Liquidity and Capital Resources

Since our inception, we have financed our develapntapital expenditures and working capital ngaitsarily through the sale and
issuance of our capital stock or through loans foamprincipal shareholders. Financing throughasse of our common or preferred stock
has included private placements for cash, commmksssued to satisfy accounts payable, and comandrpreferred stock issued to convert
outstanding loans and other liabilities into cadstack of our company. We have raised a totalppraximately $14.4 million through the s:
of our common stock in private placements, an@adtl $6.7 million in loans from our managementrorgipal shareholders.

We have also relied on satisfying substantial egg#ccompensation, consulting fees, product devedmpnmarketing, administrative

expenses and shareholder notes directly throughrse of our common stock. From inception throdghend of 2010, we paid a total of
approximately $8.1 million for such expenses witin capital stock.
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Future Liquidity

Based on our current cash position, private placgmgbscriptions and anticipated revenues fromymbsales, we believe we will be
able to fund our ongoing operations until at léhstsummer of 2011. To provide working capital &ntting for increased motorcycle engine
and component inventories to support anticipatesvtr thereafter, however, we will need to obtaibhstantial additional financing through
loans and/or sales of our equity securities. Altitowe believe such additional financing will be iafale to us as needed, there is no
assurance we will raise any such additional fundseoms acceptable to us, or at all, or that atyréufinancing transactions will not be
dilutive to our stockholders.

If we are unable to raise additional funds as neéede will be required to curtail significantly, oray even cease, our ongoing and
planned operations. Our future liquidity and cdpitguirements will be influenced materially by was factors including the extent and
duration of our future operating losses, the leral timing of future sales and expenses, markefpdance of our motorcycle products,
regulatory and market developments in our industngl general economic conditions.

The report of our independent registered accourftingfor our audited financial statements includedhis Form 10-K filing states that
there is substantial doubt about the ability of lousiness to continue as a going concern.
Critical Accounting Policies

The preparation of our financial statements reguieto make estimates and judgments affectingemarted amounts of assets,
liabilities, revenues and expenses, and relatedodisres. On an ongoing basis, we will evaluatedrestimates and judgments, which are
based on historical experience, observance of tndtrends, information from dealers and motorcye¢husiasts, and certain assumptions
that we believe to be reasonable under the ciramasst. Actual results may differ from these es@®ander different assumptions or
conditions.
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Our management believes the following accountinigies affect its more significant judgments antireates used in the preparation of
our financial statements.

Revenue RecognitiehOur sales since inception have all been to dealée recognize revenue for sales to dealers wieefotlowing
has occurred:

. motorcycle products are delivered, which is upaprsient;
. title to products passes to the dealer, also upgmnt;

. collection is reasonably assured; ¢

. the sales price is fixed or determinat

We also account for expenses of shipping costatestand sales incentive costs when our produetshépped, resulting in our revenue
recognition being net of such expenses.

Product Warranties- We account for estimated warranty costs at the tifioduct shipments based on our best estimatg hgstorical
data and trends, and we have established a walrabitity reserve account for our estimated watyacosts. We will make subsequent
adjustments to our warranty estimates as actumhslaecome known or the amounts are determinahiew@rranty obligation is affected by
various factors such as product failure rates,isermosts incurred to correct product failures deficts, and any recalls of our motorcycles.
Current estimates of warranty costs could diffetarially from what will actually transpire in thature.

Valuation and Control of Inventory Our inventory is valued at the lower of costedetined on a first-in, first-out basis (FIFO), or
market. We analyze the cost and market value @rtory items on a quarterly basis in order to naamand update our inventory valuation
reserve for obsolete, discontinued or excess imvgnOur inventory reserve will be based on his@rexperience and current product
demand, and will be increased as necessary teteity slow moving, discontinued or obsolete ingentWe do not believe our inventories
will be subject to rapid obsolescence.

Inventories of motorcycle engines and componenigesent a large percentage of our tangible assaisye expect this percentage to
increase substantially in the future. We employnaentory control manager dedicated to and resptnfor safeguarding, monitoring and
recording our inventory assets.

Stock-Based CompensatieiWe expense stock-based compensation issued nquloyees, contractors, consultants or othersigliray
goods and services to us. The fair value of ounrsides issued for goods or services are expengedtbe period in which we receive the
related goods or services. Equity instruments whinve been issued by us for goods and serviceshimmrefor common shares or common
stock purchase warrants. These securities arevialiied, non-forfeitable, and fully paid or exeabie at the date of grant. Regarding our
option and warrant grants, their fair values hawerbdetermined by us using the Black-Scholes mafdedluation.
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Offering prices with respect to our private placeisehave been based on various factors includimg’'dength negotiations with
unaffiliated representatives of private investargndependent placement agents and our valuatibefdobased on the development of our
company and motorcycle products at the respedtivestof the private placements.

Impairment— Soon after the end of each fiscal year and e#ehiin quarter, we conduct a thorough impairmemadw@ation of our engine
development technology and any other material gitde assets. If the results of any such impairnagratysis indicate our recorded values
any such assets have declined a material amountjledjust our recorded valuations on a discodrdash flow basis to reflect any such
decline in value in all our financial statements.

Off-Balance Sheet Arrangements

Other than a guarantee of our limited floor plaraficing by a principal shareholder we have no aféiice sheet arrangements.
Risk Factors

Our business and any related investment in our comstock or other securities involves many sigaifiicrisks. Any person evaluating
our company and its business should carefully dmmghe following risks and uncertainties in adxditio other information in this Annual
Report. Our business, operating results and fimdoindition could be seriously harmed due to anmare of the following risks.
Because of our early stage commercial status aadhéture of our business, our securities are higiplgculative

Our securities are speculative and involve a hiegrele of risk and there is no assurance we will ggnerate any material commercial
revenues from our operations. Moreover, we do rRpéet to realize any material profits from our @igms in the short term. Any
profitability in the future from our business wile dependent upon realizing production and salesiomotorcycle products in material
commercial quantities, which there is no assuravittever happen.

We have a limited operating history primarily invetl in product development, and we have only géaetamited commercial revenues to
date.

From our inception in late 2002 through December2B10, we have experienced cumulative lossespioapnately $37.0 Million, and
we will continue to incur losses until we producel sell our motorcycle products in sufficient voleite attain profitability, which there is no
assurance will ever happen. Our operations aré&pkatly subject to the many risks inherent in galy stages of a business enterprise an
uncertainties arising from only a limited commelciperating history. There can be no assuranceotirabusiness plan will prove successful.
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Our business plan will encounter serious delays\an result in failure if we are unable to obtaigrsficant additional financing when
needed, since we are required to make significadt@ntinuing expenditures to satisfy our futursibass plan.

Our ability to become commercially successful wélpend largely on our being able to continue rgisignificant additional financing.
we are unable to obtain additional financing thtoeguity or debt sources as needed, we would nableeto succeed in our commercial
operations which eventually would result in a feglof our business.

Our ability to generate future revenues will depeipdn a number of factors, some of which are beyamaontrol.

These factors include the rate of acceptance ofrmiorcycle products, competitive pressures inindustry, effectiveness of our
independent dealer network, adapting to changteeimotorcycle industry, and general economic tseMde cannot forecast accurately what
our revenues will be in future periods.

We have very limited experience in commercial petida or sales of our products.

Our operations have been limited primarily to desig and developing our products, testing thenr aftselopment, establishing our
initial distribution network of independent dealesbtaining suppliers for our components, outsaguture production of certain
components, and reorganizing our company. Thegdeaptsities only provide a limited basis to assessability to commercialize our
motorcycle products successfully.

We have limited experience in manufacturing motdecproducts.

Our motorcycles must be designed and manufactoreteet high quality standards in a cost-effectiaaner. Because of our lack of
experience in manufacturing operations, we may liffieulty in timely producing or outsourcing matycle products in a volume sufficient
to cover orders from our dealers. Any material nfiacturing delays could frustrate dealers and thestomers and lead to a negative
perception of Viper products or our company. Ifave unable to manufacture effectively in termslidy, timing and cost, our ability to
generate revenues and profits will be impaired.

We depend upon a limited number of outside sugpl@rour key motorcycle parts and components.

Our heavy reliance upon outside vendors and supgte our components involves risk factors suclimaed control over prices, timely
delivery and quality control. We have no writtemegments to ensure continued supply of parts amgpbonents. Although alternate suppliers
are available for our key components, any matetiahges in our suppliers could cause material défagroduction and increase production
costs. We are unable to determine whether our mrpplill be able to timely supply us with commaigdroduction needs. There is no
assurance that any of our vendors or suppliersbeitible to meet our future commercial productiemands as to volume, quality or
timeliness.

We will be highly dependent upon our Viper disttidi network of independent motorcycle dealers.

We depend upon our Viper dealers to sell our prtsdacd promote our brand image. If our dealersiaable to sell and promote our
products effectively, our business will be harmedasly. We currently have agreements with terleteaWe must continue to recruit and
expand our dealer base to satisfy our projecteemess. If we fail to timely obtain new dealers @imtain our relationship with existing
dealers effectively, we could be unable to achmféicient sales to support our operations.

Our dealers are not required to sell our productaroexclusive basis and also are not requireditchase any minimum quantity of

Viper products. The failure of dealers to genesatles of our products effectively would impair operations seriously and could cause our
business to fail.
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We also depend upon our dealers to service Vipaomtycles. Any failure of our dealers to providéisfactory repair services to
purchasers of Viper products could lead to a negaterception of the quality and reliability of qunoducts.

Sales of Viper motorcycles are substantially depahdpon our ability to provide and maintain a soeiof reliable "floor plan” financing to
our dealers.

We currently provide limited floor plan financing our dealers for their purchase of Viper produdtich is self-financed by the
company. If we are unable to increase the amoufivof plan financing available to our dealers ytiould have to pay cash or obtain other
financing to purchase Viper products, which mdslif would result in substantially lower sales af products, and lack of sufficient cash
flow to support our business.

We will face significant challenges in obtainingriet acceptance of Viper products and establislingViper brand.

Our success depends primarily on the acceptancergiroducts and the Viper brand by motorcycle pasers and enthusiasts. Virtually
all potential customers are not familiar with ovéanot seen or driven Viper motorcycles. Acceptarfagur products by motorcyclists will
depend on many factors including price, reliabjlgtgyling, performance, uniqueness, service adodisgi and our ability to overcome existil
loyalties to competing products.

Our business model of selling Viper motorcyclesfscale purchasers at premium prices may not beesstul.

Sales of our premium motorcycle products are tadyeiward a limited number of upscale purchaseliBygito pay a higher price for
Viper products. Suggested retail prices of our maytdes will be considerably higher than most pramimodels of our competitors. If we are
unable to attract and obtain sufficient motorcysligilling to pay the higher prices of our prodyatar business model would not succeed and
our business would likely fail.

We may experience significant returns or warran@ms.

Since we have a minimal history of commercial salesur products, we have no material data reggrtlie performance or maintenance
requirements of Viper products. Accordingly, we éaw basis on which we can currently predict wdyransts. If we experience significant
warranty service requirements or product recatiéemtial customers may not purchase our productyg.ségnificant warranty service
requirements or product recalls would increasecosts substantially and likely reduce the valuewfbrand.

Our exposure to product liability claims could haus seriously.

Given the nature of motorcycle products, we expeeincounter product liability claims against umfirtime to time for personal injury
property damage. If such claims become substantialbrand and reputation would be harmed serioUsigse claims also could require u
pay substantial damage awards.

Although we intend to obtain adequate product lighinsurance, we may be unable to obtain covestgereasonable cost or in a
sufficient amount to cover future losses from piidiability claims. Any successful claim againstfor uninsured liabilities or in excess of
insured liabilities would most likely harm our bosss seriously.

Our success will be substantially dependent uparcotrent key employees and our ability to attraetruit and retain additional key
employees.

Our success depends upon the efforts of our cuesattutive officers and other key employees, arddks of the services of one or m
of them could impair our growth materially. If weeaunable to retain current key employees, orte &nd retain additional qualified key
personnel when needed, our business and operatmiid be adversely affected substantially. We dohawe "key person" insurance
covering any of our employees, and we have noewigmployment agreement with a key employee.
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Our success depends substantially on our abiliyrtitect our intellectual property rights, and afajlure to protect these rights would be
harmful to us.

The future growth and success of our businessdeplend materially on our ability to protect oud&earks, trade names and any future
patent rights, and to preserve our trade secretshdfl trademark rights for our logo design andlwand, Viper Motorcycle Company.

We have applied for various patents covering unfgatures of both our motorcycles and our V-Twigieas, but we do not expect to
obtain any significant patent protection. We waélyr mainly upon trade secrets, proprietary know-hamd continuing technological
innovation to compete in our market. There is reueance that our competitors will not independedéyelop technologies equal to or sir
to ours, or otherwise obtain access to our teclyyodw trade secrets. Our competitors also couldinlgatent rights that could prevent, limit
or interfere with our ability to manufacture andrket our products. Third parties also may assétingement claims against us, which could
cause us to incur costly litigation to protect aleflend our intellectual property rights. Moreovéwe are judged to have infringed rights of
others, we may have to pay substantial damagediaoontinue use of the infringing product or pracesless they are re-designed to avoid
the infringement. Any claim of infringement againstwould involve substantial expenditures andrdithe time and effort of our
management materially.

We will face intense competition from existing mmtole manufacturers already well established aaditig much greater customer loyalty
and financial, marketing, manufacturing and perselmesources than us.

In our premium heavyweight motorcycle market, o@imrcompetitor is Harley-Davidson Inc. which dontasthe market for V-Twin
cruiser motorcycles. Other significant competitodude Polaris with its Victory motorcycle line.&\also face particularly direct competiti
from a number of V-Twin custom cruiser manufactaresncentrating on the same upscale market nicleeawte are situated, including Big
Dog and other numerous small companies and indisdihroughout the country which build "one-off'stem cruisers from non-branded
parts and components available from third partiiés.also expect additional competitors to emergm fiime to time in the future. There is no
assurance that we will be able to compete sucdfsafyainst current and future competitors.

Introduction of new models of motorcycles by ounpetitors could materially reduce demand for ousgarcts.

Products offered in our industry often change sigaitly due to product design and performance ades, safety and environmental
factors, or changing tastes of motorcyclists. @imrfe success will depend materially on our abtlitynticipate and respond to these changes
If we cannot introduce acceptable new models @galar basis or if our new models fail to compdteatively with those of our competitol
our ability to generate revenues or achieve profitg would be impaired substantially.

Purchase of recreational motorcycles is discretignfar consumers, and market demand for them Igénted by factors beyond our conti

Viper motorcycles represent luxury consumer praglactd accordingly market demand for them dependsrarmber of economic factt
affecting discretionary consumer income. Theseofacire beyond our control and include employmerglk, interest rates, taxation rates,
consumer confidence levels, and general econonmiditons. Adverse changes in one or more of thastfs may restrict discretionary
consumer spending for our products and thus hamgmmuwth and profitability.

Viper motorcycles also must compete with other psert and recreational products for the discretigrspending of consumers.
Our business is subject to seasonality which mageaur quarterly operating results to fluctuatetenally.

Motorcycle sales generally are seasonal in nainoe £onsumer demand is substantially lower ducwiger seasons in North America.
We may endure periods of reduced revenues andfloaghduring offseason periods, requiring us to lay off or termére&xnployees from tin
to time. Seasonal fluctuations in our businessatoalise material volatility in the public markeicprof our common stock.

When we sell our products in international markets,will encounter additional factors which coutdiease our cost of selling our products
and impair our ability to achieve profitability fro foreign business.

Our marketing strategy includes future sales ofeviproducts internationally, which will subject dausiness to additional regulations
other factors varying from country to country. Thesatters include export requirement regulatiom®ifin environmental and safety
requirements, marketing and distribution factorsl the effect of currency fluctuations. We alsd Wwé affected by local economic condition
in international markets as well as the difficudtielated to managing operations from long distenitlere is no assurance we will be able to
successfully market and sell Viper products in ifgmecountries.

22




We must comply with numerous environmental andysefgulations.

Our business is governed by numerous federal ael tgulations governing environmental and safetiters with respect to motorcy
products and their use. These many regulationsrgiineelate to air, water and noise pollution dadnotorcycle safety matters. Compliance
with these regulations could increase our produatimsts, delay introduction of our products andsgafttially impair our ability to generate
revenues and achieve profitability.

Use of motorcycles in the United States is suligcigorous regulation by the Environmental PrataciAgency (EPA), and by state
pollution control agencies. Any failure by us targay with applicable environmental requirementshaf EPA or relevant state agencies ¢
subject us to administratively or judicially impadsganctions including civil penalties, criminal pegution, injunctions, product recalls or
suspension of production.

Motorcycles and their use are also subject to gateindards and rules promulgated by the Natioigtay Traffic Safety
Administration (NHTSA). We could suffer harmful adts of our motorcycles if they fail to satisfy digpble safety standards administered by
the NHTSA.

We do not intend to pay any cash dividends on ommgon stock.

We have never declared or paid any cash dividendsiocommon stock and we do not anticipate pagimgcash dividends in the
foreseeable future.

The price of our common stock may be volatile &rziifate significantly in our over-the-counter tiad market, and an investor’s shares
could decline in value.

Our common stock trades in the over-the-counter@DMarket, and has not experienced a very actadirtg market. There is no
assurance a more active trading market for our comstock will ever develop, or be sustained ifitegges. Unless an active trading market
is developed for our common stock, it will be difflt for shareholders to sell our common stockngt@articular price or when they wish to
make such sales.

The market price of our common stock may fluctisgmificantly, making it difficult for any investdo resell our common stock at an
attractive price or on reasonable terms. Marketgsrior securities of early stage companies sucts &sve historically been highly volatile
due to many factors not affecting more establistwdpanies. Moreover, any failure by us to meetredts of financial analysts is likely to
cause a decline in the market price of our comniocks

Our current management and principal shareholdenstol our company, and they may make materialgless with which other
shareholders disagree.

Our executive officers and directors and princglareholders affiliated with them own a majorityoaf outstanding capital stock. As a
result, these persons acting as a group have tlitg &docontrol transactions requiring stockholdgproval, including the election or removal
of directors, significant mergers or other busir@smbinations, changes in control of our company, any significant acquisitions or
dispositions of assets.

Additional shares of our authorized capital stodkiat are issued in the future will decrease thecpatage equity ownership of exist
shareholders, could also be dilutive to existingreholders, and could also have the effect of detpgr preventing a change of control of
our company.

Under our Articles of Incorporation we are authedzo issue up to 25, 000,000 shares of commoik sioat 20,000,000 shares of
preferred stock.  Our board of directors hasstile authority to issue remaining authorized edygitock without further shareholder
approval. To the extent that additional authoripesferred or common shares are issued in the fuueg will decrease existing shareholders’
percentage equity ownership and, depending upoprtbes at which they are issued, could be dilutiivexisting shareholders.
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Issuance of additional authorized shares of ouitalegiock also could have the effect of delayingeventing a change of control of our
company without requiring any action by our shatééis, particularly if such shares are used taelithe stock ownership or voting rights of
a person seeking control of our company.

Item 8. Financial Statements.
Financial statements are included following then&tgre page and commencing on page F-1.
Iltem 9. Changes In and Disagreements With Accotants on Accounting and Financial Disclosure.
None.
Item 9A. Controls and Procedures.

As of the end of the period covered by this repse,conducted an evaluation, using the COSO framewestablished by the Treadway
Commission under the supervision and with the gigdtion of our principal executive officer andraripal financial officer, of our disclosure
controls and procedures in accordance with RulelB3ander the Securities Exchange Act of 1934. 8asethis evaluation, our principal
executive officer and principal financial officesricluded that our disclosure controls and procedare ineffective to ensure that information
required to be disclosed by Viper Powersports iimeeports that we file or submit under the ExcheAgt is recorded, processed, summatr
and reported within the time periods specified HECSules and forms. There was no change in ourriateontrol over financial reporting
during the period covered by this report that hasemally affected, or is reasonably likely to nréhy affect, our internal control over
financial reporting.

Management’s Annual Report on Internal Control Over Financial Reporting

Our management is responsible for establishingnaaidtaining financial control over financial regag as defined under the Exchange
Act. Our internal control over financial reportirgdesigned to provide reasonable assurance liagate reliability of financial reporting
and the preparation of financial statements foemel purposes in accordance with generally acdesteounting principles. Because of
inherent limitations, a system of internal contveér financial reporting may not detect or prevamgstatements, no matter how well
conceived and operated. Moreover, any projectidresfectiveness to future periods are subjechéorisk that controls may become
inadequate due to changes in conditions, or tleatifyree of compliance with the policies or proceslunay deteriorate.

Our management assessed the effectiveness oftetmahcontrol over financial reporting as of Dexxer 31, 2010. Based on this

assessment, our management believes that the Cgrhpametermined that controls were assessed fésditive contributing to the timing of
the filing and number of audit adjustments.
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PART Il
Item 10. Directors, Executive Officers, Promotes and Control Persons; Compliance With Section 16jaf the Exchange Act.

The directors of the Company serve unéirtBuccessors are elected and shall qualify. Eikexafficers are elected by the Board of
Directors and serve at the discretion of the dinectThere are no family relationships among oteadors and executive officers.

Name Age Position

John R. Silseth | 47 Chief Executive Officer and Direct

Robert O. Knutsol 74 Director and Secretal

Jerome Pose 62 Chief Financial Officer and Treasut

Terry L. Nesbiti 61 Director and President of Viper Motorcycle Compi
Robert Van Den Ber 76 Director

Duane Petersa 61 Director

JOHN R. SILSETH Il has been a director of the Comypsince 2009 and is also Chief Executive Offidethe Company. Through his
wholly-owned company, Racing Partners Managemeant Mr. Silseth has provided consulting and finagcservices to the Company since
its 2002 inception, and he also is a principal shalder of the Company. Through Racing Partnersagament Inc., Mr. Silseth also has
provided consulting services to various early-stagstart-up businesses during the past ten years.

ROBERT O. KNUTSON has been a director of the Corgmaince February 2005, and he has been Secretting @ompany since its 2002
inception. Mr. Knutson has practiced law in the Miapolis metropolitan area as a sole practitiomeesl971, and prior thereto he was an
associate attorney with the Minneapolis law firmDairsey & Whitney.

JEROME POSEY has been the Chief Financial Offiéehe@ Company since November 2005. From Decemb@t 20til October 2005, Mr.
Posey was Vice President/ Finance & Chief Finar@féiter of Intravantage Inc., which manufacturedrag delivery device for the dental
industry. From 1997 to November 2001, he was thiefGtinancial Officer and Shareholder of Robin Lséhc., a retailer of collectibles,
home decor and greeting cards.

TERRY L. NESBITT has been a director of the Compsimge February 2005, and he recently became resid Viper Motorcycle
Company, our subsidiary. Until January 2007, Meshitt was our Executive Vice President of SalesMarketing of the Company, since
our inception in 2002. During 2001 and most of 20@2 Nesbitt was an independent consultant inntle¢orcycle industry. Prior to 2001, he
served in several key sales management positicgrseofifteen-year period with Polaris Industries.|nncluding national sales manager for
Polaris’ line of Victory V-Twin cruiser motorcycles

ROBERT VAN DEN BERG has been a director of the Campsince January 2007. Since 1969 he was theiparamwvner and Chief
Executive Officer of Comstrand Inc. until its s&@e2006 when it had attained annual sales of $3omi Mr. Van Den Berg also has owned
and sold several other successful companies oggrakt years, and he currently is engaged in neeal estate development activities.

DUANE PETERSON has been a director of the Compargeslanuary 2007. He is a founder of Petersoyel®f & Zahler, Ltd. and has

been a principal CPA with this accounting firm &rik978. Mr. Peterson has extensive experiencesiméss and financial consulting,
complex tax accounting, and tax and financial piagifior many corporate and individual clients.
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Audit Committee

We do not have a separately designated audit cagamhut rather our entire Board of Directors se@& our audit committee.
Section 16(a) Beneficial Ownership Reporting Compdince

Based upon a review of copies of reports furnigoads during our fiscal year ended December 3102@hich are required to be filed
under Section 16(a) of the Securities ExchangeoA&934, we know of no director, officer, or ber&i owner of more than 10% of our
common stock who failed to file on a timely bagsiy aeport required by Section 16(a).
Code of Ethics

We have adopted a Code of Ethics that appliest@ucipal executive officer, our principal finaatand accounting officer, or persons
performing similar functions. We will provide anggson without charge who requests, a copy of oale@d Ethics. Any copy requests may
be directed to Viper Powersports Inc., 10895 ExaeeBlvd., Suite 203, Hopkins, MN 55343 in careJohn Silseth.

ltem 11. Executive Compensation

The following table sets forth the executive congagion of the executive officers of the Companyirythe two fiscal years ended
December 31, 2009 and 2010.

SUMMARY COMPENSATION TABLE

Stock
Name and Position Year Salary ($) Awards (#)
John Silseth Chief Executive Offic 201C$ 102,00(
200¢$ 102,00(
Terry Nesbhitt, President - Viper Motorcycle
Co. 201($ 86,00(
200¢$  72,00( 75,00(
Jerome Pose 201(¢ 75,00(
CFO 200¢ 75,00(
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Options/SAR Grants

The Company did not issue any stock options or §fdrits in fiscal 2010. None of the stock optiossiésl by the Company since its
inception have been exercised. The following tabtestain certain information relating to unexerdisgtions.

Aggregated Option/SAR Exercises in Last Fiscal Yea
and FY-End Option/SAR Values
Number of Securities Underlying
Unexercised Options/SARs at FYend Value of Unexercised li-the-Money
#) Options/SARs at FY-End ($)
Name Shares Acquired Value Realized ($) Exercisable/Unexercisable Exercisable/Unexercisable

Terry Nesbitt -0- -0- 31,250/ $ 0/0
Compensation of Directors

No compensation was paid by the company to iesctiirs for their services as a director during 2010
Employment Contracts and Change-in-Control Arrangenents

The Company currently has no written employmentraats with its management or other employees.ddmpany also does not have

any change-in-control arrangements with any persba.Company also does not have any plans, arrargsror understandings to pay any
accrued earnings in the future.
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Item 12. Security Ownership of Certain BeneficibOwners and Management and Related Stock Matters.

The following table sets forth as of December 31, @certain information regarding beneficial owhgosof the common stock of the
Company by (a) each person or group known by thagamy to be the beneficial owner of more than 5% efoutstanding common stock of
the Company, (b) each director and executive afiidehe Company, and (c) all directors and exeeutifficers of the Company as a group.
Each shareholder named in the below table hassstileg and investment power with respect to shafe®mmon stock shown in the table.
Shares underlying any options or warrants includetie table are all currently exercisable. Unietberwise indicated, the address of each
listed shareholder is 10895 Excelsior Blvd., S8, Hopkins, MN 55343.

Shares Ownet Percent o
Shareholder Beneficially Class

Title of Class— Common Stocl

Terry L. Nesbitt 1 182,50( 1.5%
Robert O. Knutsol 122,35¢ 1%
John R. Silseth | 1,113,25 6.3%
Robert Van Den Ber 133,84 .8%
Duane Petersao 12,50( 1%
Jerome L. Pose 6,25( -

Brent Henderso 841,66 5.1%
All directors and officer: 1,388,20I 8.4%

as a group (5 persor

1 Includes 31,250 share of underlying options
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Item 13. Certain Relationships and Related Trarections.

Following are certain material transactions dutimg past two years between the Company and arty directors, executive officers, a
principal shareholders:

In connection with certain private placements af cammon stock, Robert Van Den Berg, a directahefcompany, participated on the
same terms as unrelated parties, including punagagi500 shares at $1.00 per share in 2008 an 6f2ares at $.40 per share in 2009.

In 2009, we satisfied substantial outstanding ligds through the issuance of restricted commonlsbased on $.40 per share, which
included issuance of 50,000 shares to Robert Otg6my 37,500 shares to Terry L. Neshitt, 25,000eshto Robert Van Den Berg, 12,500
shares to Duane Peterson, and 687,500 shareshollg-ewned corporation of John Silseth.

In 2009, James G. Kelly, then director of the Conypgurchased a total of 46,875 shares of restrictenmon stock of the Company at
$.40 per share in private placements in which higgigated on the same terms as unrelated parties.
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We also have issued warrants to David Palmluntbtiproviding us with financing services, which wamts have granted him the right
purchase a total of 56,250 of our common sharescsable at $.625 per share for a five-year terpireng in 2012 .

Robert Van Den Berg, a director of the Companyraut@ed a $250,000 credit facility we obtained frivanking institution, which was
established in order to purchase inventory partiscamponents for upcoming commercial productioNiper motorcycles. In consideration
for Mr. Van Den Berg providing this guaranty, weusd him 25,000 shares of our common stock. TinsHas been completely paid off in
early January of 2011.
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Item 14. Principal Accountant Fees and Services.
Pre-Approval of Audit Fees

Our Board of Directors is responsible for pre-apprg all audit and permitted non-audited serviaebe performed for us by our
independent registered public accounting firm or atiner auditing or accounting firm.

Auditor Fees

Child, Van Wagoner & Bradshaw, PLLC acted as odependent accounting firm for the fiscal years dridecember 31, 2010 and
2009, including performing our audits for these figoal years and reviews of our quarterly finahstatements for this two-year period. The
aggregate fees billed by Child, Van Wagner & BraaghPLLC for such services are as follows:

Fiscal 201( Fiscal 200!

Audit and review fee $ 4441° % 39,59:
Tax fees $ 0% 0
All other fees $ 0% 0

ltem 15. Exhibits.

See the “Exhibit Index” following the financial s¢anents of this Form 10-K for a listing and destoip of the documents that are
incorporated by reference or filed as exhibitshis Annual Report.
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SIGNATURES

In accordance with Section 13 or 15(d) of the SéesrExchange Act of 1934, the registrant caubkexireport to be signed on its behalf
by the undersigned, thereunto duly authorized.

VIPER POWERSPORTS INC.
(Registrant’

By: /s/ John Silset
John Silsett- CEO

Date: May 13, 2011

In accordance with the Exchange Act, this repostiieen signed below by the following persons oraleth the registrant and in the
capacities and on the dates indicated.

By: /s/ John R. Silset
John R. Silsetl Director

Date: May 13, 2011

By: /sl Terry Nesbit
Terry Nesbitt+ Director

Date: May 13, 2011

By: /s/ Robert Van Den Bel
Robert Van Den Ber- Director

Date: May 13, 2011

By: /s/ Robert O. Knutson
Robert O. Knutsor Director

Date: May 13, 2011

By: /s/ Jerome L. Posey
Jerome L. Pose- CFO

Date: May 13, 2011
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTINGRM

To The Board of Directors
Viper Powersports Inc.

Hopkins, Minnesota 55343

We have audited the accompanying consolidated balsimeets of Viper Powersports, Inc. (a
development stage company) and subsidiaries agofémber 31, 2010 and 2009, and the related
consolidated statements of operations, stockhdldgtsty (deficit), and cash flows for the yeareth
ended, and the period from November 18, 2002 (itimepto December 31, 2010. These consolidated
financial statements are the responsibility of@mmpany’s management. Our responsibility is to
express an opinion on these consolidated finasta¢ments based on our audits.

We conducted our audits in accordance with thedstals of the Public Company Accounting
Oversight Board (United States of America). Thds@dards require that we plan and perform the
audits to obtain reasonable assurance about whéthepnsolidated financial statements are free of
material misstatement. The Company is not requwdthve, nor were we engaged to perform, an

of its internal control over financial reportingufaudits included consideration of internal cohtro
over financial reporting, as a basis for desigrandit procedures that are appropriate in the
circumstances but not for the purpose of expresmmgpinion on the effectiveness of the Company’s
internal control over financial reporting. Accordlp, we express no such opinion. An audit includes
examining, on a test basis, evidence supportingutheunts and disclosures in the consolidated
financial statements. An audit also includes assgsbe accounting principles used and significant
estimates made by management, as well as evalub@rmgyerall financial statement presentation. We
believe that our audits provide a reasonable Basisur opinion.

In our opinion, the consolidated financial statameaeferred to above present fairly, in all matleri
respects, the financial position of Viper Powerspdnc. and subsidiaries as of December 31, 2010
and 2009, and the results of its operations anchib flows for the years then ended, and the gerio
from November 18, 2002 (inception) to December2R1,0, in conformity with accounting principles
generally accepted in the United States of America.

The accompanying consolidated financial statemiezne been prepared assuming the Company will
continue as a going concern. As discussed in Nodetie consolidated financial statements, the
Company has suffered recurring losses and netaaflows from operations since inception. These
factors raise substantial doubt about the Compaatyilty to continue as a going concern.
Management’s plans in regard to these mattersiswedascribed in Note 1. These consolidated
financial statements do not include any adjustm#rasmight result from the outcome of this
uncertainty.

Child, Van Wagoner & Bradshaw, PLLC
Salt Lake City, Utah

May 20, 2011
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Viper Powersports Inc.
(A Development Stage Company)

Consolidated Balance Sheets

ASSETS
Current asset
Cash
Accounts receivabl
Inventory and supplie
Prepaid expenses and other assets
Total current asse

Fixed assets
Office and computer equipme
Manufacturing and development equipm
Vehicles
Leasehold improvements
Subtotal
Accumulated depreciation
Total fixed asset

Other assets
Rental depos
Long term inventory

Total other asse!

Total assets

LIABILITIES AND STOCKHOLDERS' EQUITY (DEFICIT)

Current liabilities
Accounts payabl
Accrued liabilities
Derivative liability— cashless warran
Notes payabli
Notes payabl~ related party
Current portion of capital leases
Total current liabilities

Long-term liabilities
Note payable
Total long-term liabilities

Total liabilities

Stockholders' equity (defici
Preferred stock; $0.001 par value; 20,000,000 eshar
authorized, 0 issued and outstanding for both y
Common stock; $0.001 par value; 25,000,000 shares

authorized, 17,719,280 and 13,409,000 issued atstbmaling,

respectively
Additional paic-in capital
Accumulated deficit

Total Stockholders' Equity (Deficit)

Total liabilities and stockholders' equity (defjcit

See notes to consolidated financial statements.

December December
31, 2010 31, 2009

$ 15,57¢ $ 100,16:
0 212,67!

190,93( 35,04(

1,33( 61,57(

207,83¢ 409,44
124,10( 119,83!
272,25: 273,75¢
101,79¢ 101,79¢
90,44¢ 90,44¢
588,59¢ 585,83¢
(507,989 (471,157
80,61( 114,68°

4,01( 4,01(
431,26: 505,92¢
435,27: 509,93¢

$ 723,72( $ 1,034,07.
$ 303,51¢ $ 358,16°
181,32! 125,61:
586,99: 0
129,00( 150,00(
304,51 439,35

0 4,052

1,505,34: 1,077,18.

0 29,92

0 29,92

1,505,34: 1,107,10!
17,71¢ 13,40¢
36,237,46 32,185,69
(37,036,81) (32,272,13)
(781,629 (73,037

$ 723,72( $ 1,034,07.
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Viper Powersports Inc.
(A Development Stage Company)

Consolidated Statements of Operations
Cumulative from

November 18, 2002
(Date of Inception)

Year Ended Year Ended through December 31
December 31, 201 December 31, 20C 2010

Revenues (net of return $ 35,76¢ $ 342,28. $ 1,089,86:
Cost of revenues 35,04( 431,86¢ 1,046,59

Gross profit 72¢€ (89,587 43,26¢
Operating expens¢

Research and development cc 758,10° 353,44 6,030,801

Selling, general and administrati 1,781,08: 1,904,68I 20,527,29

Loss on impairment of assets and inventory 209,62¢ - 7,581,31

Total operating expenses 2,748,81 2,258,13! 34,139,41

Loss from operation (2,748,08) (2,347,72) (34,096,14)
Other income (expens

Interest expens (268,775 (99,09 (1,518,90)

Loss on sale of ass - - (18,999

Financing cost relating to debt discount, beneficaiversion features

and finders fee (1,749,56) - (1,749,56)

Other income 1,74¢ 2,434 346,79t

Total other income (expense) (2,016,59) (96,657 (2,940,661

Net loss $ (4,764,68) $ (2,444.37) $ (37,036,81)
Loss per common share - basic $ (0.3 $ (0.29)
Weighted average common shares outstanding - basic 14,210,26 10,444,61

See notes to consolidated financial statements.
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Viper Powersports Inc.
(A Development Stage Company)

Consolidated Statements of Stockholders’ Equity (Cfeit)
For the Period from November 18, 2002 (Inception)a December 31, 2010

Balance at November 18, 2002 (Incepti

Common stock for services and accounts pay:
$.40/share

Common stock for cash at $.40/sh

Net loss from inception through December 31,
2002

Balances at December 31, 2002

Common stock for services at $.40 to $1.00 /s

Common stock for cash at $.40/sh

Common stock for services and accounts paye
$2.00/shart

Common stock for cash at $2.00/share net of
issuance cosl

Value of warrants issued with convertible d

Net loss for the year ended December 31, 200

Balances at December 31, 2003

Value of warrants issued with convertible d

Common sotck for cash at $2.50/sh

Common stock for services and software at
$2.50/shart

Common stock for employment agreement
services at $2.50/sha

Common stock issued with May 2004 notes at
$2.50/shart

Common stock grants to employees at $2.50/<

Value of warrants and options issued for serv

Net loss for the year ended December 31, 200

Balances at December 31, 20(

Common stock for cash at $2.50/sh

Common stock for payables and debt converte
$2.50/shart

Preferred stock for outstanding debt converted
$2.50/shart

Value of warrants and option issued for serv

Common stock for engine development
technology (Note 3

Recapitalization from March 31, 2005 reverse
merger (Note 4

Common stock for cash at $3.90/share , net of
offering costs of $513,12

Common stock issued for SEDA equity agreen

Net loss for the year ended December 31, 200

Balances at December 31, 2005

Preferred stock converted to common stock at
$1.25/shar

Common stock for cash at $.75/sh

Conversion of notes payable at $1.25/s}

Conversion of notes payable at $.75/st

Dividends for preferred converted at $1.25/st

Net loss for the year ended December 31, 200

Balances at December 31, 20(

Common stock for cash at $.75/sh

Common stock for services at $.75/sh

Net loss for the year ended December 31, 200

Balances at December 31, 2007

Common stock for service

Common stock for cas

Common stock for conversion of de

Net loss for the year ended December 31, 200

Balances at December 31, 20(

Reconciliation adjustmel

Stock warrants issued for servic

Common stock for service

Common stock for inventor

Common stock for cas

Common stock for conversion of de

Common stock issued for rounding with 4-to-1
reverse stock spl

Net loss for the year ended December 31, 200

Balances at December 31, 20(

Additional Total

Preferred Stock Common Stock Paid-in Accumulated  Stockholders'

Shares Amount Shares Amount Capital Deficit Equity (Deficit)
- - - $ - $ - % - 8 -
- - 106,25( 170,00( - - 170,00(
- - 73,62( 117,79: - - 117,79:
- - - - - (344,61)) (344,617
- - 179,87( 287,79: - (344,61)) (56,82))
- - 304,81: 1,095,501 - - 1,095,50!
- - 213,88: 342,20¢ - - 342,20¢
- - 10,62t 85,00( - - 85,00(
- - 114,35( 884,54¢ - - 884,54¢
- - - 110,16¢ - - 110,16¢
- - - - - (2,999,73) (2,999,73)
- - 823,53¢ 2,805,21 - (3,344,34) (539,13()
- - - 22,03 - - 22,03
- - 24,50( 245,00( - - 245,00(
- - 15,25( 152,50( - - 152,50(
- - 43,75( 437,50( - - 437,50(
- - 33,33¢ 333,33! - - 333,33!
- - 47,42F 474,25( - - 474,25(
- - - 175,36: - - 175,36:
- - - - - (5,761,20) (5,761,20)
- - 987,79¢ 4,645,19: - (9,105,55) (4,460,35)
- - 76,30: 763,03( - - 763,03(
- - 281,33¢ 2,813,37! - - 2,813,37!
195,75( 1,957,501 - - - - 1,957,501
- - - 497,70( - - 497,70(
- - 749,14« 7,491,43 - - 7,491,43
- (1,957,30) 153,26¢ (16,208,49) 18,165,80 - -
- - 250,01( 25C 3,386,77. - 3,387,02.
- - 33,73( 34 749,96¢ - 750,00(
- - - - - (4,986,01) (4,986,01)
195,75( 19¢€ 2,531,59: 2,532 22,302,54 (14,091,57) 8,213,69.
(195,75() (196) 391,50( 39z (29¢) - -
- - 43,33: 43 129,95 - 130,00(
- - 447,56 44¢ 2,237,38i - 2,237,83!
- - 171,11¢ 171 513,18! - 513,35t
- - 52,257 52 261,23¢ - 261,28t
- - - - - (11,323,83) (11,323,83)
- - 3,637,36! 3,63¢ 25,444,10 (25,415,40) 32,34(
- - 532,79: 53¢ 1,588,46:i - 1,589,00.
- - 276,50: 27¢ 734,72: - 735,00(
- - - - - (2,400,85) (2,400,85)
- - 4,446,66. 4,447 27,767,30 (27,816,25) (44,517)
- - 531,08: 531 482,10( - 482,63:
- - 2,080,41 2,08( 1,354,921 - 1,357,00!
- - 663,00( 662 528,83° - 529,50(
- - - - - (2,011,49) (2,011,49)
- - 7,721,16: 7,721 30,133,15 (29,827,75) 313,12¢
- - 236,17: 23€ 52,26¢ - 52,50(
- - - - 25,49¢ - 25,49¢
- - 2,231,44: 2,231 881,34¢ - 883,58(
- - 62,50( 63 24,937 - 25,00(
- - 2,925,00! 2,92t 978,71¢ - 981,64«
- - 225,00( 22t 89,77 - 90,00(
- - 7,69( 8 (8) - -
- - - - - (2,444,37) (2,444,37)
- - 13,408,97 13,40¢ 32,185,69 (32,272,13) (73,03)



Common stock for Cas 1,905,201 1,90¢ 1,072,32! - 1,074,23i

Common stock for Service 80,00( 80 90,42( - 90,50(
Common stock for conversion of de - - 2,220,77. 2,221 1,413,35! - 1,415,58I
Stock warrants issued with common shi 410,97( - 410,97(
Stock warrants issued with de 713,58: 713,58:
Common stock issued for retirement of debt ar

interest - - 104,33« 104 58,13( - 58,23¢
Warrants granted for inducement to convert Ic 292,98° 292,98°
Net loss for the year ended December 31, 201 - - - - - (4,764,681 (4,764,68))
Balances at December 31, 201 - $ - 17,719,28 $ 17,71¢ $ 36,237,46 $(37,036,81) $ (781,62

See notes to consolidated financial statements.
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Viper Powersports Inc.
(A Development Stage Company)

Consolidated Statements of Cash Flows

Cash flows from operating activitie

Net loss

Adjustments to reconcile net loss to net cash usegerating activities
Depreciatior
Common stock and warrants issued for compensatidregpense
Beneficial conversion feature on convertible I
Accretion of debt discour
Bad debt expens
Warrants issued for inducement to convert (
Impairment los-inventory

Common stock issued to convert accrued int:

Changes in operating assets and liabilit
Decrease (increase) in accounts receivable, neatiebt:
Decrease (increase) in inventory and suppliesphebsolescenc
Decrease (increase) in prepaids and c
Decrease (increase) in accounts pay
Increase (decrease) in derivative liabili-cashless warran
Increase (decrease) in accrued liabilities

Net cash provided by (used in) operating activi

Cash flows from investing activitie
Loss from sale of fixed ass
Funding from Thor Performance for engine developr
Purchase of intellectual prope!
Purchase of fixed assets

Net cash provided by (used in) investing activi

Cash flows from financing activitie
Net proceeds from sale of stock with warre
Net proceeds from note payal
Payments on note payat
Payments on capital leas
Payments on notes payable — related party

Net cash provided by (used in) financing activities

Net change in cash and cash equival
Cash, beginning of period
Cash, end of period

Supplemental Nor-Cash Financing Activities and Cash Flow Information
Common Stock issued for accounts payable (expenses)

Common stock issued for accrued liabilities (expsihs
Preferred stock issued for debt

Common stock issued for conversion of debt
Common stock issued for assets (software and iowgnt

Common stock issued for engine development teclggadad engine development
obligation of $150,000

Equipment acquired via capital lease
Stock warrants issued with convertible debt

Year Ended Year Ended
December December
31, 2010 31, 2009

Cumulative

from

November

18, 2002
(Date of

Inception)

through

December

31, 2010

$ (4,764,68) $

(2,44437) $ (37,036,81)

36,83 40,44 577,50:
90,50( 957,57t 8,623,53
416,33 - 416,33
297,25( - 297,25(
105,70 8 105,70
292,98" - 292,98"
209,62t 8 7,581,31
123,81 - 123,81
106,96¢ (212,67 (106,97
(290,85() 251,36( (826,31
60,24( (53,657) (53,029
(54,65() (148,85)) 428,52
586,99 - 586,99
55,71 73,83: 217,05’

(2,727,20) ~ (1,238,63)  (18,772,10)
8 8 18,99:

- - 150,00(

- - (35,257)
(2,760) - (826,681
(2,760) . (692,94:)
1,485,20! 985,64«  12,104,94
1,299,07! 352,16¢ 1,901,24
- (189,70%) (189,70%)
(4.052) (36,387) (642,06¢)
(134,84 226,70¢ 6,306,20!
2,645,38| 1,338,43 _ 19,480,62
(84,587 99,79¢ 15,57¢
100,16: 36¢ :

$ 1557 $ 100,16 $ 1557

$ -3 - $  1,323,69

$ - 3 - $ 55352

$ - 3 - §_ 105750

$ 1,350,000 $ 90,000 $ 4,406,44

$ - $ 25000 $  75,00(

$ - $ - $ 7,341,43

$ -3 - $ 304,74

$ -3 - $ 132,20




Interest paid $ 144,96. $ 75,94 $ 708,41¢
Income taxes paid $ - $ - $ -

See notes to consolidated financial statements.
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
1. NATURE OF BUSINESS AND SUMMARY OF SIGNIFICANT ACCONTING POLICIES

Viper Powersports Inc. was incorporated in Nevadd980 under a different name, and was inactivgdars. On March31, 2005 the
Company was recapitalized through a merger witte¥Motorcycle Company, a Minnesota corporation. The former stadehs of Viper
Motorcycle Company acquired 93.5% of the capitatistof Viper Powersports Inc. in exchange for élitee capital stock of Viper
Motorcycle Company. This transaction was effected aeverse merger for financial statement andadipeal purposes, and accordingly
Viper Powersports Inc. regards its inception asdpée incorporation of Viper Motorcycle CompanyMovember 18, 200ZSee Note 4 -
Recapitalization)Upon completion of this reverse merger, Viper Moyate Company became a wholly-owned subsidiaryipe¥
Powersports Inc.

The stock exchange in this reverse merger wastetfaan a one-for-one basis, resulting in each sladdter of Viper Motorcycle Company
receiving the same number and type of capital sbddkiper Powersports Inc. which they held in Vigdotorcycle Company prior to the
merger.

Viper Performance Inc., also a wholly-owned sulasigbf Viper Powersports Inc., was incorporatetinnesota in March 2005 for the
purpose of receiving and holding engine developrtemitnology and related assets acquired by VipareRports Inc. These assets were
acquired from Thor Performance Inc., a Minnesotpa@tion in March 2005 in exchange for 749,144at@&f common stock of Viper
Powersports IndSee Note 3 - Purchase of Engine Development Té&hnd

As used herein, the term “the Company” refers t@& Powersports Inc.”, and its wholly-owned sulmmi@s, unless the context indicates
otherwise.

The Company is a development stage company engagiegign and development of premium V-Twin cruisetorcycles. The Company
has sold its capital stock and debt securitiesanious private placements to fund its developmmiatketing and other operations. The
Company also has issued substantial shares afntson stock to compensate officers and other eneplayconsultants, and vendors, and to
satisfy outstanding debt and other obligations. Thenpany continues to rely upon loans and salés efjuity securities to fund current
operations. The Company’s executive and adminigtraftffices, were relocated , in October 2008,nfBig Lake, Minnesota to Hopkins,
Minnesota, a suburb of Minneapolis. We lease oarenit Hopkins facility under a three year leasa atonthly lease amount of $7,910 not
including utilities. The facility occupies 9,008uare feet in a modern one-story light industrisilding. The Company is currently planning
to relocate to a much larger facility in AuburnaBbma during the summer of 2011 which will allowtagrow based on our forecasted
production schedule.




Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
1. NATURE OF BUSINESS AND SUMMARY OF SIGNIFICANT ACCONTING POLICIES (Cont.’

Going Concern- The accompanying consolidated financial statemleave been prepared assuming the Company wilintenés a going
concern. As shown in the accompanying consolidfeahcial statements, the Company has incurred fose of $ 37,036,812 since
inception, and currently has limited sales. Therfeiof the Company is dependent upon its abilitgkitain financing and upon future
profitable operations from the production of itstoraycles. Management has plans to seek additzamtal through private placements of its
capital stock. The consolidated financial statemelot not include any adjustments relating to tlteverability and classification of recorded
assets, or the amounts of and classification bfliiees that might be necessary in the event toen@any cannot continue in existence.

Principles of Consolidation The consolidated financial statements includeadwunts of Viper Powersports Inc. and its whollyaed
subsidiaries, Viper Motorcycle Company and Viperf®enance Inc. All intercompany balances and tratisas have been eliminated in
consolidation.

Use of Estimates The preparation of financial statements in confeymiith generally accepted accounting principleguiees management
make estimates and assumptions that affect thetespamount of assets and liabilities and disclestfircontingent assets and liabilities at the
date of the financial statements and the reponteoluats of revenues and expenses during the regqréiriod. Actual results could differ frc
those estimates. Significant estimates that coludshge in the near term are warrants at derivétibdity value, inventory obsolescence and
impairment.

Loss Per Share Basic and diluted net loss per common sharengpabed using the net loss applicable to commonrestwdders and the
weighted average number of shares of common stakstamding. Diluted net loss per common share doesdliffer from basic net loss per
common share since potential shares of common $tockconversion of debt and the exercise of wasrand options are arditutive for all
periods presented. The fully diluted shares whald 6,843,347.

Inventories- Inventories are stated at the lower of cost aketaCost is determined using the first-in, ficstt method (FIFO). Demonstrati
motorcycles are stated at manufacturing cost asefves are recorded to state the demonstratiornroyotes at net realizable value. The
Company reviews inventory for obsolescence andssxgaantities to determine that items deemed diesoieexcess are appropriately
reserved. Components of inventory at DecembeP@10 are as follows;

Raw materials $ 479,17¢
Work-in-process 0
Finished Goods 143,01:
Current Portior 190,93(
Long term Portior 431,26
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements

1. NATURE OF BUSINESS AND SUMMARY OF SIGNIFICANT ACCONTING POLICIES (Cont..

Property and EquipmertProperty and equipment are stated at cost. Digicatis calculated on the straight-line methoérthe estimated

useful lives of the assets, which are 3 to 7 ydagasehold improvements are amortized straightdires the shorter of the lease term or
estimated useful life of the asset.

Impairment of Long Lived AssetsThe Company reviews long-lived assets for impairtrannually or more frequently if the occurrente o

events or changes in circumstances indicateshbatdrrying amount of the assets may not be feltpverable or the useful lives of the assets
are no longer appropriate. Each impairment telsag®d on a comparison of the carrying amount @fsaet to future net undiscounted cash
flows. If impairment is indicated, the asset istter down to its estimated fair value on a discedrdash flow basis. Long-term inventory
written off due to obsolescence included in impaintioss for 2010 was $209,628.

Revenue Recognition The Company conducts its sales through a netaforidependent dealers, and the Company recogrexesue for

sales to dealers after the following has takeneplac

Motorcycles are delivered, which is at the timeythee shipped;

Title of the motorcycle passes to the dealer, gélyeat the time of shipment;
Collection of the relevant receivable is probable;

Persuasive evidence of an arrangement exists; and

The sales price is fixed or determinable.

The exception to the above statement is if thg(spte the dealer(s) are financed through deatanfting. At that point the company records
revenue for the bike sold and a receivable fromeYpowersports.

The Company’s dealer agreement provides that thkedkas no right of return unless the Companyaigés the return.
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
1. NATURE OF BUSINESS AND SUMMARY OF SIGNIFICANT ACCONTING POLICIES (Cont..

Warranty— The Company provides warranty coverage for ittonegcles with unlimited miles within a one yearipd from date of purchase,
including parts and labor necessary to repair thtomycle during the warranty period.

A provision for the costs related to warranty exgewill be recorded as a charge to cost of gooldsveloen revenue is recognized. The
estimated warranty cost will be based on industsrages and the stage of production life cycldhef@ompany’s motorcycles. The warranty
reserve will be evaluated on an ongoing basis soienits adequacy. At the same time the compamyleaés a Fair Market value of the risk
associated with the dealer financing liability andords the entry. The liability exposure is gelytzased on using an industry average of ten
percent (10%) for the motorcycle sales for the répg period.

Warranty information is detailed in the followingple:

December 31 December 31 December 31

2010 2009 2008
Beginning balanc $ 36,53 $ 7,01€¢ $ 21,63
Addition to Reservi 0 29,51 0
Warranty payments (7,832 0 (14,615
Ending balance $ 28,69¢ $ 36,53. $ 7,01¢

Research and DevelopmenResearch and development costs are expensecliaeth Assets that are required for research amdldpment
activities, and have alternative future uses, witazh to its current use, are included in equiptreard depreciated over their estimated useful
lives. Research and development costs consist plynad salaries and other compensation for develept and engineering personnel,
contract engineering and development costs foroowted projects, equipment and material costsduelbpment activities, and expenses for
regulatory compliance and certifications.

Income Taxes- Income taxes are accounted for under the asddiadnility method. Deferred income taxes, if aaye recognized for the
difference between the financial statement carrgimpunts and the tax bases of existing assetsatilities. Deferred income taxes, if any,
will be recorded at the tax rates expected to keffect when amounts are to be included in futaralble income. A valuation allowance is
recorded to reduce the deferred tax assets tatlberts believed to be realizable. Due to the unadyt regarding the Company’s future
profitability, the future tax benefits of its ngt@rating losses (NOL) have been fully reservedramdet tax benefit has been recorded in these
financial statements. Cumulative NOL'’s at Decenfer2010 of approximately 28,100,000 begin to expi 2022. Deferred tax assets of
approximately $12,610,000 have been offset comlgletea valuation allowance. There are no othgniicant components of deferred tax
assets or liabilities.

A reconciliation of the income tax benefit usingéeal statutory rates applied to pre-tax losses i®llows;

2010 2009
Income Tax Benefit at effective federal statutaierof 35% $ (1,667,63) $ (855,53)
State income taxes (benefi (466,939 (239,549
Non-deductible impairment losses, accretion and finameixpenses paid for with stock and warra 676,57: 0
Change in valuation allowance: 1,458,001 1,095,08.
Income Tax Benefit: $ 0 % 0

The Company has no tax position for which the wtiendeductibility is certain but for which therauiscertainty about the timing of such
deductibility. The Company recognizes interestiaed related to unrecognized tax benefits in isteegpense and penalties in operating
expenses. During the year ended December 31, # T ompany recognized no interest or penalfléee Company had no accruals for
interest and penalties at December 31, 2010 or.2Q§#En years subject to investigation of the Camgjsafederal income tax returns extend
from 2007 to 2010.
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
1. NATURE OF BUSINESS AND SUMMARY OF SIGNIFICANT ACCONTING POLICIES (Cont..
Fair Value of Financial InstrumentsThe carrying values of balance sheet financithiients approximates their fair values as thé aieth
assets were incurred and acquired recently. Thesedal instruments include cash, accounts rebédyaccounts payable, accrued liabilities,

notes payables and indebtedness to related paviiamgement is of the opinion that the Companytsenposed to significant interest, credit
or currency risks arising from these financial instents.

Stock Options and Stock Based Compensation

The Company accounts for equity instruments issoeebn-employees for services and goods under AG8ic1505.50; EITF 96-18
(Accounting for Equity Instruments Issued to Otfiban Employees for Acquiring, or in Conjunctionwielling, Goods and Services); and
EITF 00-18 (Accounting Recognition for Certain Tsantions Involving Equity Instruments Granted tioestthan Employees.) Generally, the
equity instruments issued for services or good$areommon shares or common stock purchase watrdhese shares or warrants are fully
vested, non-forfeitable and fully paid or exercleadt the date of grant and require no future parémce commitment by the recipient. The
Company expenses the fair market value of thea@rities over the period in which the Company reesithe related services.

Dealer Floor Plan Financing The Company has a very limited dealer floonglaancing program which is self-financed by tloenpany.

Recently Issued Accounting Pronouncements

In June 2009, the Financial Accounting Stadsl&@oard (“FASB”) issuedhe FASB Accounting Standards CodificatfthSC’) which
became effective for interim and annual reportiegqas ending after September 15, 2009. The Catifin is the source of authoritative U
GAAP recognized by the FASB. The adoption of thiglification did not have any material impact on @@mpany’s financial position,
results of operations or cash flows.

Accounting Standards Update (ASU) No. 2009-05 (A®@ic 820), which amends Fair Value Measurementzisdlosures-Overall, ASU
No. 200¢13 (ASC Topic 605), Multiple Deliverable Revenug@gements, and various other ASU’s No. 2009-@ubh ASU No. 2011-04
which contain technical corrections to existingdguice or affect guidance to specialized industiemntities have been recently issued. Tl
updates have no current applicability to the Comgpartheir effect on the financial statements woubd have been significant.
Reclassification:

Certain items for 2009 have been reclassified tdaron to the 2010 presentation.
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
2. EQUITY FINANCING AGREEMENTS

Following are all equity security transaas during the year ended December 31, 2010 inwplsales not registered under the Securities
Act of 1933:

Loan Transactions

The Company entered into seven 90-day loan agrasrhearing interest at 12% per annum during the geded December 31, 2010. These
loans were not initially convertible. Each agreaimequired the Company to issue warrants to pwelize applicable number of shares of
common stock at prices as described below. Thepaasnperformed a Black-Scholes valuation for eaghgaction. The call value was used
to value the warrants issued. Once the warrants waued, the relative fair value method was useallocate the proceeds between the
warrants and the loans. The difference in the Yabge of the loans and the proceeds assignectiméims becomes a discount on the

loans. These discounts are then accreted ovdifdhe the loans under a separate Debt Converagneement dated November 30, 2010 in
which the loans were converted at $.75 per shateadditional warrants were granted in which theertwilder received 1 warrant for every 2
shares of stock issued upon conversion. These kash accrued interest were converted on Noventhe&?@®.0 into common stock. Any
remaining unamortized debt discount at the timeoofversion has been accreted to financing cost.

Exercise Call Warrant Proceeds

Date Term Proceeds Warrants Price Interest Value Value Allocation
1/21/201C 90 days $100,000.0 50,00C $ 0.5C 12.0% $ 111 % 55,500.00 $ 35,600.01
1/27/201C 90 days $ 25,000.01 12,50C $ 0.5C 12.0% $ 0.9t $ 11,875.00 $ 8,050.0(
1/28/201C 90 days $ 25,000.01 12,50 $ 0.5C 12.0% $ 094 $ 11,750.00 $ 8,000.0¢
2/4/2010 90 days $100,000.0 50,00C $ 0.5C 12.0% $ 08¢ $ 43,000.00 $ 30,000.01
2/4/2010 90 days $100,000.0! 50,00C $ 0.5C 12.0% $ 08¢ $ 43,000.00 $ 30,000.01
6/16/201C 90 Days $100,000.0! 50,00( $ 1.0C 12.0% $ 02z $ 11,000.00 $ 9,900.0¢
6/16/201C 90 Days $100,000.0 50,000 ¢ 1.0C 12.0% ¢ 02z g 11,000.00 $ 9,900.0(
$550,000.0! 275,00( $ 131,450.0

An individual had a $100,000, 90 day note thattexisast December 31, 2009. The loan was convett®da per share on November 30,
2010 under the Debt Conversion Agreement notedeabov

The Company entered into a 90-day loan agreemeha &65-day loan agreement during the year endedreer 31, 2010. These loans
were convertible into common shares at $.75 an@; $&spectively, and bear a 12.0% interest ratee dgreement also required the Company
to issue warrants to purchase the applicable nuofbgrares of common stock at $1.00 per share. Coimepany performed a Black-Scholes
valuation for these transactions. The call valas wsed to value the warrants issued. Once thamtamwere valued, the relative fair value
method was used to allocate the proceeds betweamairants and the loans. The warrant valuesheiiredited to the APIC-Warrant
account. The difference in the face value of tas and the proceeds assigned to the loans beeodmsount on the loans. These discounts
are then accreted over the life of the loans. Withconvertibility of these loans, a beneficiaheersion feature is created. The effective
conversion price is subtracted from the stock nigpkiee to determine the beneficial conversiondeaper share. This is then multiplied by
the number of warrants issued. This BCF valubés texpensed immediately, since the loan can beediately converted. The ninety day
loan and accrued interest was converted on Nove@#e2010. The 365-day loan was converted on Dbee®0, 2010.

Beneficial

Conv.

Exercise Warrant Proceeds Feature

Date Term Proceeds Warrants Price Interest Call Value Value Allocation Value
3/23/201( 365 days $ 500,000.0 250,000 ¢ 1.0C 12.0% $ 0.7¢ ¢ 190,000.00 $ 137,000.0 $ 363,000.0
7/2/201( 90 days $ 200,000.0 100,000 $ 1.0C 12.0(% $ 0.3¢ $ 34,000.00 $ 28,800.00 $ 53,333.0
$ 700,000.0 350,00( $ 165,800.0 $ 416,333.0

Common Stock Transactions

During the twelve months ended December 31, 20#0Company issued 1,905,200 shares of common gtaide private placements and
1,392,600 warrants for $1,485,200 in cash, an@Cdmapany performed Black-Scholes valuations for eemtsaction. The warrant allocation
is the amount of the proceeds applied to the wtarahhe difference between the warrant allocatiod the proceeds was allocated to the
shares of common stock issued.

Call Warrant
Date Shares Proceeds Warrants Exercise Price Value Allocation
1/12/201( 100,00 $ 100,000.0 50,00 $ 05C $ 1.2z $ 60,977.4
1/14/201( 20C $ 200.0¢( 10C $ 05C $ 1.0¢ % 108.9¢
2/23/201( 100,00( $ 100,000.0 50,00 $ 05C $ 0.84 $ 41,939.0
2/23/201( 25,00 $ 25,000.01 12,500 $ 0.5C $ 0.84 $ 10,484.7
5/5/201( 50,00 $ 50,000.01 50,00 $ 1.0C $ 0.4C $ 20,000.0!
7/1/201( 30,00 $ 30,000.01 15,00C $ 1.0C $ 0.2C $ 3,000.0¢



7/9/201( 250,00C $ 250,000.0 125,000 $ 1.0C $ 0.3¢ $ 48,750.01
7/20/2011 100,00¢ $ 100,000.0 50,00C $ 1.0C $ 044 $ 22,000.0
8/25/201( 25,00 $ 25,000.0 12,500 $ 1.0C $ 04z $ 5,250.0(

9/2/201( 50,00C $ 50,000.0 25,000 $ 1.0C $ 0.3¢ $ 9,000.0(
9/23/201( 25,00 $ 25,000.0 12,500 $ 1.0C $ 0.4C $ 5,000.0(
9/29/201 100,00 $ 100,000.0 50,00C $ 1.0C $ 0.37 $ 18,500.01
10/1/201( 25,00 $ 25,000.0 12,500 $ 1.0C $ 0.4C $ 5,000.0(
10/1/2011 25,00 $ 25,000.01 12,500 $ 1.0C $ 0.4C $ 5,000.0(

10/13/2011 30,00 $ 30,000.0t 15,00C $ 1.0C $ 044 $ 6,600.0(
10/13/2011 40,00C $ 40,000.0f 20,000 $ 1.0C $ 044 $ 8,800.0(
10/18/2011 100,00 $ 100,000.0 50,000 $ 1.0C $ 0.4z $ 21,000.0
11/24/2011 50,00 $ 25,000.0 50,00C $ 1.0C $ 0.11 $ 5,500.0(
12/2/201( 100,00 $ 50,000.0! 100,00¢ $ 1.0C $ 0.14 $ 14,000.0
12/3/201( 10,00¢ $ 10,000.0i 10,00 $ 1.0C $ 0.14 $ 1,400.0(
12/6/201( 50,00 $ 25,000.0 50,00C $ 1.0C $ 0.14 $ 7,000.0(
12/7/201 25,00 $ 12,500.01 25,000 $ 1.0C $ 0.14 $ 3,500.0(
12/7/2011 25,00 $ 12,500.0 25,000 $ 1.0C $ 0.14 $ 3,500.0(
12/7/201 10,00C $  5,000.0¢ 10,00C $ 1.0C $ 0.14 $ 1,400.0(
12/14/2011 98,00 $ 49,000.0t 98,00C $ 1.0C $ 0.1z $ 11,760.01
12/14/2011 200,00 $ 100,000.0 200,000 $ 1.0C $ 0.1z $ 24,000.01
12/20/2011 2,00 $ 1,000.0¢ 2,00C $ 1.0C $ 0.1t $ 300.0¢
12/20/2011 30,00 $ 15,000.0 30,00C $ 1.0C $ 0.1z $ 3,600.0(
12/20/2011 200,00 $ 100,000.0 200,000 $ 1.0C $ 0.1¢ $ 30,000.0
12/27/201 30,00 $ 15,000.01 30,00( $ 1.0C 0.1z $ 3,600.0(
1,905,201 $1,495,200.0 1,392,601 $ 410,970.2

Also during the year ended December 31, 2010, tmagainy issued 80,000 shares of common stock feicest The stock price was traced
to the market closing price on each applicable.d&tee stock price was used to value the stoclets$or services.

Date Shares Market Price Value
2/5/201( 10,00 $ 1.2C $ 12,000.0!
2/5/201( 20,00 $ 1.2C % 24,000.0!
2/23/201( 50,000 $ 1.0¢ $ 54,500.0!
80,00( $ 90,500.0!
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
3. PURCHASE OF ENGINE DEVELOPMENT TECHNOLOG

Effective March 31, 2005, Viper Powersports Incquared substantial motorcycle engine technology retated assets from Thor
Performance Inc., a Minnesota corporation. Thesetasvere acquired in exchange for 749,144 shasmumon stock of Viper Powersports
Inc. issued to Thor Performance, Inc. The Compaaiyad the engine development technology at $10rhme and capitalized $7,341,438
for the value of the motorcycle engine development

Motorcycle development technology acquired from fTRerformance Inc. includes designs and prototjgregarious V-Twins and other
motorcycle engines and other components, and a,8a@@ommitment by Thor Performance Inc. to fureldbmpletion of certain
development in progress being conducted by MCDclwbhommitment has been fulfilled. The Company hathdependent appraisal of the
engine development technology conducted which, utideincome methodology approach, valued the eng@velopment technology at
$19,616,400.

In accordance with SFAS Accounting for Research and Development Coaitsl SFAS 142500dwill and Other Intangible Assetthe
Company’s policy is to capitalize costs incurreddmnection with the purchase, from outside partésew engine development technology.
Any internally developed technology would be clésdias research and development, and would be diatedy expensed. During 2005 the
Company capitalized $ 7,341,438 of motorcycle emgievelopment cost. The Company’s policy is to aim®the cost capitalized in
connection with developing engine technology otraight line basis over 10 years. No amortizati@swaken during 2005 as the company
was still in the development stage. The companyndidoroduce any motorcycles during the 2006 yadrsm it was determined that
impairment of the engine development cost shoulthken. This amount is $7,371,689 and has beepifapaired in the fiscal year 2006.
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
4. RECAPITALIZATION

In 2005 Viper Powersports Inc. was merged with Yigetorcycle Company pursuant to a merger agreeuaietd March 11, 2005. Upon
consummation of this merger, Viper Motorcycle Comphecame a wholly-owned subsidiary of Viper Powerts Inc.

This transaction constituted a reverse merger wisicbgarded as if Viper Motorcycle Company haduaregl Viper Powersports Inc. These

financial statements present operations of Vipetdwtycle Company from its inception on November 2@)2, and do not include any prior
operations of Viper Powersports Inc.
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
5. RELATED PARTY TRANSACTIONS
Robert Van Den Berg, a director of the Camp guaranteed a $250,000 credit facility we algdifrom a banking institution, which w
established in order to purchase inventory partiscamponents for upcoming commercial productioNiper motorcycles. In consideration

for Mr. Van Den Berg providing this guaranty, weusd him 25,000 shares of our common stock. TisHas been paid completely in early
January 2011.
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements
6. COMMON STOCK WARRANTS AND OPTION¢
The Company has issued warrants to purchase aofd?z$01,830 shares of its common stock.

Warrants- Outstanding warrants to purchase 6,568mmon shares at a price of $4.00 per share ht#veeryear term expiring in March
2011; outstanding warrants to purchase 25,000 comshares at a price of $2.00 per share have geawaoterm expiring April 2011;
outstanding warrants to purchase 31,250 commorestsara price of $1.60 per share have three yeareiepiring March 2012; outstanding
warrants to purchase 37,500 common shares ate@ir4.00 per share having a five-year term emgidanuary 2013 to March 2013;
outstanding warrants to purchase 736,480 commamslaa a price of $1.00 per share have five yaran £xpiring January 2013 to Decem
2015; outstanding warrants to purchase 830,000 conshares at a price of $1.00 per share having yrear term expiring November 2013
to December 2013; outstanding warrants to purcBa&00 common shares at a price of $.50 per stesiadna five-year term expiring
November 2014 to December 2014; outstanding wastarppurchase 10,000 common shares at a price.@® $2r share have a f-year tern
expiring in November 2014; outstanding warrantpucchase 862,600 common shares at a price of &58hare have a five-year term
expiring in December 2015; outstanding warranfsukechase 400,625 common shares at a price of 8dghare having a ten-year term
expiring December 29, 2020; outstanding warrantmirchase 90,000 common shares at a price of 56hare having a ten-year term
expiring December 29, 2020; outstanding warranfsutchase 232,734 common shares at a price ofgg78hare having a ten-year term
expiring December 29, 2020; outstanding warrantmirchase 203,467 common shares at a price of $&i0share having a ten-year term
expiring December 29, 2020; outstanding warranfmtghase 233,000 common shares at a price of §k2&hare having a ten-year term
expiring December 29, 2020 and outstanding wartangsirchase 16,167 common shares at a price 00%&r share having a ten-year term
expiring December 29, 2020. Related parties h@ldtants to purchase 10,000 of these warrant sharth the other warrants being held by
persons who have provided financial or consultienyises to the Company. No warrants issued by thragany have been exercised so far.

Stock Options- There is one outstanding option for 31,250 shares

The assumptions used in valuing warrants undeBlaek-Scholes option pricing model are as follows;

Exercise price $.40to $4.0
Term Two to Ten yeal
Volatility 31.3% to 107.97¢
Dividends 0.0(%
Discount Rate 2.3t%

Finders fees paid with warrants during 2010 witralue of $586,992 were paid on December 29, 201® fees were paid separate from and
substantially later than the receipt of proceedgriviate placements made during the year, and doagy, were expensed. These warrants
had cashless exercise provisions that allowed tgmotentially be settled in cash, resulting ireaivhtive liability of the same

amount. Because the fees were paid at the ergkgfdtar, the gain or loss on the change in valikeoflerivative liability was nominal.
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements

VIPER POWERSPORTS, INC.
COMMON STOCK WARRANTS & OPTIONS

Options Warrants
12/31/201( 12/31/200¢ 12/31/201( 12/31/200!

Beg Bal 114,50( 114,50( 314,41 922,66¢
Issuec 0 0 2,429,08I 128,75(
Adjust for 1 for 4 splif (692,007
Exercisec — — — —
Cancelled (83,25() 0 (141,66) (45,000
End Bal 31,25( 114,50 2,601,83! 314,41

Exercisable 31,25( 114,50C 2,601,83I 314,41°

7. LEASING ACTIVITIES

On October 17, 2005, the Company entered intpaatdease with Citizen Automobile Finance for @eguisition of a 2004 delivery van for
a term of 60 months and an interest rate of 7.9%is lease was completely satisfied in Novembei0201
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Viper Powersports Inc.
(A Development Stage Company)

Notes to Consolidated Financial Statements

On September 18, 2008, the Company entered intparating lease for manufacturing and office sddts current Hopkins facility. The
term of the lease is thirty nine (39) months befjigrOctober 1, 2008. Future minimum lease paymemnder this agreement have been
included in the schedule of minimum operating lgzsgments.

On October 14, 2010, the Company entered into anabipg lease for manufacturing and office spadtsdtiture Auburn, Alabama

facility. The term of the lease is one hundred avehty (120) months beginning January 1, 2012hith has been delayed until July 1,
2011 based on the move in condition of the faciliuture minimum lease payments under this agreeh@e been included in the schedule
of minimum operating lease payments.

Minimum lease payments are as follows:

For the years ending December 3. Capital Lease Operating Least
2011 -$ 107,98!
2012 - 180,00(

Total -$ 287,98!

Amount for interest -
Net -

Less: Current portion -
Long term portion $ -

The operating lease for 2011 is made up of thekithsdease location amount of $50,985 and the Anlteaise location amount of $57,000
July through December 2011. The Hopkins leasebeiltompleted as of December 31, 2011. The |leaghd Auburn location will not beg
until the Company moves into the completed facilyich should be approximately July 1, 2011. Tdwetmt the Auburn location, for 2013
and beyond, has yet to be established accorditigetiease document but will be determined by sévactors and shall not be less that
$10,000 per month. Total rent expense consistirigeoHopkins lease in 2010 was $93,000.

8. PREFERRED STOCI

The Company has authorized 20,000,000 shares fefrprd stock with par value of $.001 per share @frtiese there are none outstanding.
9. SUBSEQUENT EVENTS

Payoff of bank loan

Subsequent to the year end the company paid%#68,000 credit facility that was guaranteed byrector of the Company that was used for
parts and components for commercial productionis Tilke has been paid off in early January of 2011.

Legal Proceedings

In January 2011, International Finance, LLC, aingily, commenced a legal action against the Comypalaiming that the Company owes"
plaintiff approximately $98,000 in principal andcaged interest relating to a Promissory Note exatiy the Company in 2007. The
Company has answered this claim and denied anitiategarding this Promissory Note on the groupdsnarily due to lack of
consideration by the plaintiff. The Company witintinue to defend and oppose this lawsuit.

Common Stock Transactions

During the period January 1 through April 1, 20thle Company issued 858,000 shares of common stwtk 29,000 warrants for $479,00(
cash, and the Company performed Black-Scholes tiaiutor each transaction. The call value wascb&t per share per this model. The
warrant allocation is the amount of the proceegdieg to the warrants. The difference betweenantherant allocation and the proceeds was
allocated to the shares of common stock issued.

Option Call Warrant
term Date Shares Proceeds Warrants Exercise Price Value Allocation
3yr 1/6/201: 100,00 $ 50,000.01 50,00 $ 1.0C $ 0.1€ $ 8,000.0(
3yr 1/14/201.: 60,000 $ 30,000.01 30,000 $ 1.0 $ 028 % 7,500.0(
3yr 1/25/201.: 30,00 $ 15,000.0¢ 15,00 $ 1.0C $ 028 % 3,750.0(
3yr 1/27/201. 100,00 $ 100,000.0 100,000 $ 1.0 $ 02: % 23,000.0¢
3yr 2/9/201: 10,00¢ $ 5,000.0( 5,00 $ 1.0C $ 0.2¢ $ 1,400.0(
3yr 2/14/201: 134,000 $ 67,000.01 67,000 $ 10C $ 027 $ 18,090.01
3yr 2/14/201: 134,000 $ 67,000.01 67,000 $ 10C $ 027 $ 18,090.0¢
3yr 2/22/201: 140,00 $ 70,000.01 70,000 $ 1.0C $ 024 $ 16,800.01



3yr 3/29/201: 100,00 $ 50,000.01 50,000 $
3yr 4/1/201: 50,00C $ 25,000.0t 25,000 $
Total: 858,000 $ 479,000.0 479,00(

Loan Transactions

10 $ 0.1t $ 9,000.0(
10 $ 0.1¢ $ 4,750.0(
$ 110,380.0

The Company entered into two 60-day loan agreentemtag the period January 1 through April 15, 20These loans are convertible and
carry a 10.0% interest rate. Each agreement atagired the company to issue warrants to purchesagplicable number of shares of
common stock at $.50 per share. The Company peeida Black-Scholes valuation for each transactiime call value was used to value

the warrants issued. Once the warrants were vathedelative fair value method was used to atlotiae proceeds between the warrants and
the loans. The warrant values would be creditatiécAPIC-Warrant account. The difference in theefvalue of the loans and the proceeds

assigned to the loans becomes a discount on the.|oEhese discounts are then accreted over theflihe loans.

Warrant

Date Term Proceeds Warrants Exercise Price Interest Call Value Value
4/9/2011 60 days $ 50,000.0 50,00 $ 0.5C 10.0(% $ 0.3z 16,500.0!
4/9/2011 60 days $ 50,000.0 50,000 $ 0.5C 10.0(% $ 0.3z 16,500.0!
$ 100,000.0r 100,00 33,000.01
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Exhibit 31.1

Certification of Chief Executive Officer
Pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002

I, John R. Silseth certify that:

1. | have reviewed this report on Form-K of Viper Powersports Ing;

2. Based on my knowledge, this report does not corgajnuntrue statement of a material fact or omgtéde a material fact necess
to make the statements made, in light of the cistances under which such statements were madmisiegding with respect to t
period covered by this repo

3. Based on my knowledge, the financial statements,adiner financial information included in this repdairly present in all materi
respects the financial condition, results of operat and cash flows of the registrant as of, andtfte periods presented in 1

report;

4. The registrans other certifying officer(s) and | are responsifoieestablishing and maintaining disclosure cdstemd procedures (
defined in Exchange Act Rules -15(e) for the registrant and ha

a.

Designed such disclosure controls and proceduresawsed such disclosure controls and procedurbs tbesigned und
our supervision, to ensure that material infornratielating to the registrant, including its condated subsidiaries, is me
known to us by others within those entities, pattdy during the period in which this report isiige prepared

. Designed such internal control over financial réipgr, or caused such internal control over finahcgporting to b

designed under our supervision, to provide readenaksurance regarding the reliability of finanai@porting and tt
preparation of financial statement for externalgmses in accordance with generally accepted adoguptinciples.

. Evaluated the effectiveness of the registadtsclosure controls and procedures and preséntad report our conclusio

about the effectiveness of the disclosure contmals procedures, as of the end of the period coveydtlis report based
such evaluation; ar

. Disclosed in this report any change in the regitsainternal control over financial reporting thatcooed during th

registrant’s most recent fiscal quarter (the regigts fourth fiscal quarter in the case of an annuabri that has material
affected, or is reasonably likely to materiallyesftf, the registra’s internal control over financial reporting; &

5. The registrans other certifying officer(s) and | have disclosbdsed on our most recent evaluation of internatrobover financie
reporting, to the registrant’s auditors and theitaadmmittee of the registramst’board of directors (or persons performing
equivalent functions!

a.

b.

All significant deficiencies and material weaknesge the design or operation of internal controkofinancial reportin
which are reasonably likely to adversely affect thgistrants ability to record, process, summarize and refioancia
information; anc

Any fraud, whether or not material, that involvesmagement or other employees who have a signifigaet in the
registran’'s internal control over financial reportir

Dated:__May 13, 2011

/s/: John R. Silseth

John R. Silseth

Chief Executive Officer and President



Exhibit 31.Z

Certification of Chief Financial Officer
Pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002

I, Jerome L. Poseycertify that:

1. | have reviewed this report on Form-K of Viper Powersports Ing;

2. Based on my knowledge, this report does not corgajnuntrue statement of a material fact or omgtéde a material fact necess
to make the statements made, in light of the cistances under which such statements were madmisiegding with respect to t
period covered by this repo

3. Based on my knowledge, the financial statements,adiner financial information included in this repdairly present in all materi
respects the financial condition, results of operat and cash flows of the registrant as of, andtfte periods presented in 1
report;

4. The registrans other certifying officer(s) and | are responsifoieestablishing and maintaining disclosure cdstemd procedures (
defined in Exchange Act Rules -15(e) for the registrant and ha

a. Designed such disclosure controls and proceduresawsed such disclosure controls and procedurbs tbesigned und
our supervision, to ensure that material infornratielating to the registrant, including its condated subsidiaries, is me
known to us by others within those entities, pattdy during the period in which this report isiige prepared

b. Designed such internal control over financial réipg;, or caused such internal control over finahcgporting to b
designed under our supervision, to provide readenaksurance regarding the reliability of finanai@porting and tt
preparation of financial statement for externalgmses in accordance with generally accepted adoguptinciples.

c. Evaluated the effectiveness of the registiadtsclosure controls and procedures and preséntads report our conclusio
about the effectiveness of the disclosure contmals procedures, as of the end of the period coveydtlis report based
such evaluation; ar

d. Disclosed in this report any change in the regmtsainternal control over financial reporting thatcomed during th
registrant’s most recent fiscal quarter (the regigts fourth fiscal quarter in the case of an annuabr® that has material
affected, or is reasonably likely to materiallyesftf, the registra’s internal control over financial reporting; &

5. The registrans other certifying officer(s) and | have disclosbdsed on our most recent evaluation of internatrobover financie
reporting, to the registrant’s auditors and theitaadmmittee of the registramst’board of directors (or persons performing
equivalent functions!

a. All significant deficiencies and material weaknesge the design or operation of internal controéwofinancial reportin
which are reasonably likely to adversely affect thgistrants ability to record, process, summarize and refioancia
information; anc

b. Any fraud, whether or not material, that involvesamagement or other employees who have a significast in the
registran’'s internal control over financial reportir

Dated:__May 13, 2011

s/ Jerome L. Posey
Jerome L. Posey
Chief Financial Officer




Exhibit 32.1

CERTIFICATIONS
OF PRINCIPAL EXECUTIVE OFFICER AND PRINCIPAL FINANC IAL OFFICER
PURSUANT TO SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the accompanying Yearly Reporform 10-K of Viper Powersports Inc, a Nevada ooafion for the Quarter ended
December 31, 2010, the undersigned certify, putsieaBection 906 of the Sarbanes-Oxley Act of 2@02ur knowledge, that

(1) the Yearly Report on Form 10-K of Viggowersports Inc for the Year ended December 310 dly complies with the
requirements of Section 13(a) or 15(d) of the SdesrExchange Act of 1934, al

(2) the information contained in the YeaRgport on Form 10-K for the year ended DecembeP@10 fairly presents in all
material respects, the financial condition and ltssaf operations of Viper Powersports |

Date: May 13, 2011

/s/ John R. Silset

John R. Silseth, Principal Executive Officer of
Viper Powersports Inc

Date: May 13, 2011

/s/ Jerome L. Pose

Jerome L. Posey, Principal Financial Officer of &fif’owersports
Inc.




